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COMMON FIRE DANGERS 


IN PRIVATE DWELLING HOUSES. 

Simple Means’ of Prevention 

Would Save Thousands of 
Dollars. 


That 


The majority of all fires in dwelling 
houses can be traced directly to the 
kitchen stove. One thing that is rarely 
realized is that the stove is overworked 
and almost constantly overfed. The 
kitchen stove as the center of danger 
should be carefully shut off from tiie 
surrounding woodwork, as it usually is 

yt. 
mt is a fact of experience that a stove 
standing three feet from a bare wooden 


wall or partition,.can set it afire. If} 
the wall is covered with a sheet of tin, | 


zinc or iron, it is safe to place the 
stove within a foot of it but not near- 
er. Furthermore, the sheet of metal is 
useless if placed against the wood. It 
should be held away about half an inch 
so that air may circulate between it 
and the wood, and carry away the heat. 

In cheaply constructed houses where 
there are no building restrictions on 
dwellings, stoves are often placed di- 
rectly on the flooring. If brick or 
cement is not used under the stove, a 
sheet of metal should be used and this 
should extend out at least a foot in 
front and at the sides. There is not the 
same necessity here of holding the 
metal away from the wood, because all 
the cool air entering a room moves 
along the floor toward the stove. 

Of course no stove pipe should pass 
through a floor, partition or roof. In- 
surance companies instruct their agents 
never to accept a risk having this haz- 
ard, for they figure that it is only a 
matter of time, and usually a short 
time, when the wood will be ignited. 
In fact a stove pipe should not pass 
_ through any space that cannot be clear- 
'ly seen, excepting a regularly con- 
structed chimney. 

The kitchen pantry is also a frequent 
' source of fires. A common danger is a 
» gas bracket with a joint that permits it 
to be swung to one side. In a pantry 
where dusters, mops, etc., are hung up, 
or paper is used to cover the shelving, 
there is a constant source of danger 
from fire. 

Gasolene has come to be such a com- 
mon household article that it is often 
used with great carelessness, although 
it is a very dangerous article. Gaso- 
lene make the atmosphere anywhere in 
the same room susceptible to ignition. 

Cellars expose the house to many 
dangers. 

Perhaps the commonest danger is 
having the top of the furnace too near 
the floor above. Next, the pipes are 
often too near the wood studs or parti- 
tions. All such places should be pro- 
tected with tin. If wood becomes 
charred from the constant heat, it 
should be cut away when noticed, as 
the charred wood ignites very easily. 

All warm air flues should have col- 
lars on them where they pass through 

(Continued on page 13.) 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
$30,178,913 
16,349,300 
1,500,000 
12,329,613 


Assets, January Ist, 1911 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves.......-.......--- 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 











XCELLENT OPPORTUNITY to 
secure with Eastern Company, Gen- 
eral Agency at Cincinnati, Ohio. Branch 
Office with volume of Business in Force. 
Only producers need apply. Give record in 
first letter. All correspondence confidential 
Address ‘‘GeNeRAL AGENCY *’ 
care The Eastern Underwriter 


105 William Street, New York 











| WILL AGAIN GO TO THE COURTS. 
City of Newark Insists Upon Collecting 
Revenue From Deferred Dividend 
Fund, 
That the highest 


will again be 


court 
called upon to decide the 
right of the city of Newark to assess for 
fund of 
the Prudential, certainty at this 


taxation the deferred dividend 


time, 

At a meeting between 
sides to the controversy it 
to submit the matter 
argument to the County Board of Tax- 
ation. The will then go to the 
State board and finally to the courts for 
adjudication. 

It is the contention of the company 
that inasmuch as the State insurance 
commissioner has classified its special 
reserve or deferred dividend fund as a 
policy liability, the board of assessors 
of Newark have no right to tax the 
litem, amounting to $24,000,000, as the 
corporation’s personal property. 

General Solicitor Edward Duffield and 
| Major Carl Lentz, the latter as special 
counsel appeared for the Prudential, and 
City Attorney Herbert Boggs for the 
| city. 
|Must Contest Commissioner’s Decision. 

Major Lentz emphasized the fact that 
| the present proceeding is not a relitiga- 
tion of the case that was decided some 
| time ago by the Court of Errors and 
| Appeals in favor of the city. 
| The court held in that case, the Major 
said, that neither the local assessors nor 
| the county board had any right to de- 
| termine whether the special reserve of 
| the company is a liability or an asset. 
| 


both 
agreed 


further 
Lurtner 


0 nsel tor 
was 


Ww it hout 


case 


n each case, he insisted, the officials 
|} “Now,” continued the Major, “comes 
this year. In spite of this ruling and 
| notwithstanding the fact that the certi- 
ficate includes $197,863,414.15 of liabili- 
ties, the city taxing authorities have 
again included this fund. Presumably 
they take the ground that the insurance 
commissioner is in error in his classifi- 
cation of these funds. But if he is the 
city cannot question it in these proceed- 
ings. 

“If my learned friend, Mr. Boggs is 
right in thinking that the commissioner 
of insurance is in er particu- 
lar, he must, under the court’s decision, 
contest the ruling of the commissioner 
by a direct action. Under the de 
of the court the taxing authorities are 
bound to accept in these matters the 
opinion of the insurance commissioner. 
If they do that they cannot make this 
assessment. If they dont accept 
commissioner's ruling they must attack 
it on a proceeding brought for that 
purpose.” 

S!.ould Not Be Penalized. 

| Mr. Duffield also took the ground that 
|the City Attorney was pursuing the 
| wrong course; that any action he might 
deem advisable should be to determine 
| the accuracy of the ruling of the insur- 
|}ance commissioner, and that pending 
| the outcome of such action the company 
should be relieved from the payment of 
interest or penalties: 

“As the matter stands,” Mr. Duffield 
said, “the city has said in effect that it 
will go ahead and exercise supervisory 
powers. That, he insisted, is unfair. If, 
he argued, there is an error in the in- 
surance commissioner's classification of 
the fund, the city might have gone ahead 


is 


or in tl 
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and had it corrected long ago by a direct 
attack upon it. It seems to me that the 
city is bound to accept this certificate 
of the insurance commissioners. In that 
case it is bound to make its assessment 
accordingly. I don’t think that this tax 
and the penalties ought to be held over 
us.” 
Decision of County Board. 

Following a brief consideration of 
the arguments presented, the County 
Board rendered the following decision: 

“In the matter of the appeal of the 
Prudential Insurance Company from 
the assessment of personal property 
for 1911, the board, after hearing the 
arguments of counsel representing the 
Company and the city, has decided to 
sustain the assessment. 

“In doing so, the board has care- 
fully considered the opinion of the 
Court of Errors and Appeals in a pre- 
vious case between the same parties 
and involving the same subject matter, 
and also the certificate issued by the 
commissioner of banking and insurance. 

“Ir recognizes that important ques- 

law are involved and has, at 
ent request of counsel on both 
sides, reached its decision before giving 
the matter as niuch consideration as it 
would like to do.” 

Brief History of Case. 

The action above referred to arises 
out of an effort by the city of Newark 
to tax deferred dividend accumulations 
as the personal nroperty of the corpora- 
tion. Last year the Prudential was com- 
pelled to pay the city over $700,000, not 
because the court considered the item a 
legitimate object of taxation, but on the 
technical ground that the insurance 
commissioner of the State had not desig- 
nated the fund referred to as a policy 
liability. In fact, while the Prudential 
had .recognized the item as a special 
liability, it had not considered it as a 
“policy” liability. 

In making his valuations this year 
Vivian M. Lewis, insurance commission- 
er characterized the deferred dividend 
fund as a policy liability, which is in 
conformity with the views expressed by 
the court. Notwithstanding this, how- 
ever, the city still holds to its avowed 
right to levy the tax. 


tions 


the urg 





MUTUAL BENEFIT IN CHICAGO. 





Geo. Pick Sole General Agent—Donald 
Clark Returns to Detroit—Wm. 
Winton for Home Office. 





Donald Clark, for many years a mem- 


ber of the firm of Johnston & Clark, 
general agents for the Mutual Benefit at 
Detroit, who several months ago left 


Detroit to go to Chicago as a partner in 
the firm of Pick & Clark, general agents 
company in that city, has retired 
from t latter firm. 

Soon after Mr. Clark reached Chicago, 
differences arose regarding the conduct 
Vice-President E. E. 


for the 


oO th agency 





Rhodes visited Chicago in an attempt 
to lijust matters, but the conclusion 
was i 1 that it would be better for 
Geo Pick has now become sole gen- 
eral t for the metropolitan district 
eo. His forces have been com- 
with those of the late R. D. Bo- 
n w Offices have been taken 

Ha Trust Building. 
is rumored that Mr. Clark will re- 
to Detroit, and will again be asso- 
1 with A. S. Johnston in the man- 
agement of the Detroit agency; that 
William Winton, who ceeeded Mr. 
Clark in Detroit, will come to the home 
office at Newark as assistant to A. A. 








Drew, superintendent of agencies. 
No official anonuncement has been 
made by tl ompany. 
Vest Pocket Brief. 
From the Spectator Co. we have re- 
ceived a copy of “Vest Pocket Life 
Agents Brief,” which gives a synopsis 


of premium rates, policy provisions and 
net cost of insurance. It is a very valu- 
able work and may be obtained at a 
cost of $1. 


STATEMENT BY MR. CATHLES. | 
Refers to Records of Southwestern | 
Life Relative to Reserves and 
Board Contracts. 





The following from Lawrence M. 
Cathles, secretary and actuary of the 
Southwestern Life of Dallas, Texas, is 
self-explanatory: 

“I want to reiterate that, so far as I 
can find, the Southwestern Life never 
issued special board contracts (certain- 
ly is not now paying any tribute there- 
under), and that 
very far from being the lowest in the 
United States, 


its reserve basis is | 





“I shall do your contributor the jus- 


tice to admit that it would be easy for 
an outsider without actual knowledge 
of the facts, to be misled by the Secu- 
rities Company complication. It is 
quite true that a former general agent 
of the Southwestern assigned to a Se- 


curities Company the commissions he | 


expected to receive under his contract; 
but your contributor’s assumption that 
the Securities Company and the South- 
western were more closely connected 
than this indicates, is not warranted by 
the facts as they are on record, or by 
any information in possession of the 
present management of the Southwest- 
ern. It is difficult to understand by 


what process of reasoning the stock or | 


stock options issued by such a Securi- 
ties Company could possibly be con- 
strued as special board contracts issued 
by the Southwestern. 


“No officer or director of the South- | 
western was ever interested, as officer, | 


director or stockholder of the Securi- 
ties Company, and the unimportance of 
the whole thing can be readily under- 
stood by any insurance man 


say that, with the commutation last 


year of the renewal commissions under | 


when 1} 


the agent’s contract for $5,500, the en- | 


tire 
Southwestern was concerned. 


matter was closed so far as the} 


“Your contributor made a very defi- | 


nite statement to the effect that the 
Southwestern had ‘written 
board contracts liberally.’ 


} 


special | 
The state. | 


ments now made by him, which he ad- | 
mits are pure assumptions, not only do | 
not prove his original statement, but | 


actually are themselves an admission 
of its inaccuracy.” 

Mr. Cathles further states that he 
has interviewed the secretary of the 
Securities Company (the liquidation of 
which has not yet been completed) and 
also the insurance commissioner who 
thoroughly investigated the connection 
between the Securities Company and 
the Southwestern Life several years 
ago and that he is assured by both that 
his statement as to the status of affairs 
is correct. The insurance commission- 
er says that in 1905 a small amount of 
insurance not to exceed $20,000 was is- 
sued on the board plan, but cancelled 
by the company, no record of the trans- 
action being retained. 


SOUTH CONTINENT LIFE. 





Organized at Gulfport and Licensed hy 
Mississippi Commissioner—Officers 
and Directors. 





Insurance 


Mississippi 


Commissioner Henry of 
has approved the applica- 

yn for charter of the South Continent 
Life, newly organized at Gulfport. The 
officers are: Edwin L. Clark, president; 
W. L. Wallace, secretary; George P. 
Hewes, treasurer; J. A. Leathers, gen- 
eral attorney, all of Gulfport. The Com- 
pany is to be capitalized at one million 
dollars, and with a million dollars gsur- 
plus fund. 

The initial directors are: Geo. Robin- 
son, E. H. Hoffman, T. J. B, Kellier, | 
T. V. Courtenay, J. W. Corry, Fred 


S. Hewes, Jr.; Wm. H. Ellsworth: R. E. 
Johnson, Geo. P. Hewes, treasurer; A. 
R. Miller, D. J. Williams, W. L. Wallace, 
C. A. Sheeley, A. H. D’Alamberte, J. A. 
Leathers, C. E. O’Brien, Edwin L. Clark. 





Are You Enthusiastic 


Over your Company? If not, either you are a poor agent, or you 
have a poor company. In soliciting, it makes all the difference 
in the world whether you have 1» Company which inspires your 
unbounded enthusiasm. Ask our agents whether they work for 
such a Com; any. 


THE UNION CENTRAL LIFE 


Insurance Company 
OF CINCINNATI, OHIO 





ADDRESS: 
ALLAN WATERS, Sup’t of Agents 


REGARD TO OPEN TERRITORY 


JESSE R. CLARK, President 


WRITE TO US IN 











The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


NINE MILLION DOLLARS 
Deposited With The State of Indiana 
For The Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 


Protects against Natural Death, Doubles the Payment in the 
event of Accidental Death. Provides for Suspension of Pre- 
miums without Forfeiture in the event of Total Disability 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Address CHARLES F. COFFIN, 
2nd Vice President 
1231 State Life Building 














Good Territory and 
Remunerative Contracts 
for Men Who Can “‘ Do Things’”’ 











N8v. no e signifi- 
The Northwestern || Lestiiceste ts "tie Rordiwant' 
Mutual Life Insurance Co. isiness. 





vi TANT FACTS relati 
business are shown by the folldwing bo 








centages: - . 
of Milwaukee 1906 86 1.76 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. 8. HATHAWAY, Secretary 1908 10.76 59 4.84 
New Business Paid-For isto 10.80 4 = 
ae ne ae $93,563,452 t is capable of easy demonstration that 
The N 
1907 - - - 102,288,634 ingure i ncn ae _ > — 
ee The Northwestern’s new ) poli 
1908 - - - 109,685,428 contract with its Dividend Options, Paid-up 
1909 - - - 113,716,188 and Endowment Options, Options of Settle- 
1910 - - = 119,229,233 ment and the Premium Loan features. 


Issues Partnership and Corporation In- 
surance. 
For further information or an Agency, 


address 
H. F. NORRIS, 


Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 























| 


| 





FIRST IN BENEFITS TO POLICYHOLDERS 


THE MUTUAL LIFE 


Insurance Company of New York 





MINIMUM 
NET COST 


PAID POLICYHOLDERS IN 1910 
$56,751,062.28 


APPORTIONED FOR DIVIDENDS IN 1911 
$13,539,333.07 


Assets (Jan. 1, 1911) - - - 

Legal Liabilities - ° ° 

Reserve for Deferred Dividends and 
Contingencies - * te rm 


- - $572,859,062.98 
$487,354,777.82 


85,504,285.16 
578. 550000.06 





For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice-President 


34 Nassau Street New York, N. Y. 
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FAILURES OF FRATERRALS 


DUE TO INADEQUATE SYSTEM. 





Apologizing for Tardiness in Putting 
Needed Reforms into Practical 
Operation. 





A late issue of the Fraternal Monitor 
contains an article on “Failure of Fra- 
ternal Orders; Their Causes and Les- 
sons.” The Fraternal Monitor is the 


ablest of all the journals devoted to the | 





interests of fraternal insurance and has | 


been an earnest champion of adequate 


rates and mathematical reserves. At | 


the same time the publication has wise- 


ly endeavored to avoid antagonizing | 


those leaders of these societies who 
were devoted to the assessment idea, 
seeking instead to bring about their 
gradual enlightenment. Had it done 
otherwise, it could have had no infiu- 
ence at all. Hence, we find it often 
apologizing for or half-defending the 
tardy action of certain orders in moving 
toward reform; while at times it is 
scarcely fair in its attitude toward legal 
reserve insurance. It is true, however, 
that the advocates of the legal reserve 
system are often, if not generally, quite 
as unjust and intolerant in their treat- 
ment of the fraternal orders. Neither 
course is defensible. 

As an illustration of the Fraternal 
Monitor’s methods we may cite its ex- 
planation of the chief respects in which 
the fraternal order differs from the old 
line company, as follows: 

“1. It is without capital stock and is 
carried on for the benefit of its mem- 
bers and their beneficiaries, and not for 
profit, 

“9 Tt uses the lodge system with ritu- 
alistic work, or has stated meetings of 

s members. 

“8. It has a representative form of 
vovernment, which means its members 
have a controlling force in its manage- 
ment.” 

No. 1 embodies the opinion of the 
average fraternalist, who has the excuse 
of ignorance for his views; but surely 
the editor of the Fraternal Monitor 
knows that the great bulk of legal re- 
serve insurance is carried by companies 
that are purely mutual, that have not 
a dollar of capital stock, and that are 
operated solely for the benefit of their 
members and not for profit. Five mu- 
tual companies—the New York Life, 
Mutual Life, Northwestern, Mutual Ben- 
efit and “Penn Mutual—alone carry 
a total of $5,627,248,394, or near- 
ly half of the total ordinary busi- 





AGENCY 


Part I.—Agency Arguments. 

Insurance for Bachelors, Men of Means, 
Debtors and Creditors, Partners, Women 
and others, 

Objections to Life Insurance. 

How Much Insurance Should a Man Have. 

Insurance on Life of Another. 

Collective Insurance. 


Annuities. 


PRICE $1.00. 





ARGUMENTS 


AND 


PRINCIPLES OF LIFE INSURANCE 
By HENRY MOIR 
Table of Contents Includes The Following: 


Valuable Work for General Agents and Solicitors. 


Address ‘“‘THE EASTERN UNDERWRITER,”’ 105 William St., New York City 


Part II.—Principles of Life Insurance. 


Mortality Tables. 

Premiums for Various Forms. 

Cost and Selling Prices. ° 
Sub-standard Risks and Hazardous Occupa- 


tions. 
Methods of Treating Sub-standard Risks. 
Reserves and What They Stand For. 
Surrender Options. 
Dividends (Bonuses) and Their Sources. 
Supervision. 
Annual Statements. 
Comparisons. 
Definitions of Words. 


Special Prices for Quantities. 








ness in force in the United States. 


Other prominent purely mutual com- 
panies would bring the amount to 
a good deal more than half; while a 
number of other companies, which have 
a small capital stock but are operated 
wholly on the mutual plan, ought really 
to be included. A single one of these, 
the Equitable of New York, with a capi- 
tal stock of only $100,000, carries $1,- 
347,158,692. It is, therefore, to be won- 
dered at that prominent fraternal educa- 
tors, who know better, continually harp 
upon the idea that the legal reserve 
companies are all stock organizations 
and conducted for the profit of stock- 
holders. 


Misleading Statement as to Fraternal 
Failures Exposed. 

The editor very properly condemns 
the practice of classing mutual assess- 
ment companies with the fraternal or- 
ders, since they are in most cases as 
different as day and night. He justly 
criticises a noted magazine article en- 
titled “Will Your Widow Get Her 
Money?” for its misleading statement 
that “thirty-five hundred mutual co-oper- 
ative and fraternal insurance orders 
have been launched in this country and 
have attempted to give their members 
life insurance at cost. Three thousand 
of them have failed, after an average 
career of fifteen years.” 

Most insurance men are familiar with 
an obsolete canvassing document, issued 
by a private publisher, upon which that 
statement was founded Not over a 
score, if that many, of the concerns 
listed in that document were fraternal 
orders; while of the 3,000 assessment 
societies, whose failure was noted, a 
considerable majority never got beyond 
the formative stage. The statement is 
about as true—or as false—as the even 
better known story still often repeated 
by assessment and fraternal organiza- 
tions to the effect that over 700 old line 
companies in this country have failed. 
This story does not pretend to give the 
names of the departed 700, but does pur- 





port to show the number of failures in 
each State, while up to the time when 
the story originated there had not been 
one-third of 700 old line companies or- 
ganized. The Fraternal Monitor does 
not repeat this story and would not, but 
it does make a statement which, if not 
incorrect, is still misleading and unfair. 


Comparative Number of Old Line 
Failures. 

The statement of the Monitor is that 
“the number of failures among old line 
insurance companies exceeds the num- 
ber of failures among fraternal orders.” 

The flaw in that statement is that the 
old line failures occurred in the early 
history of the companies and arose from 
reckless management—such as could not 
well occur under the rigid supervision 
of this day—and did not result from any 
defect in the legal reserve system. On 
the other hand, the fraternal failures 
nearly all resulted, not from misman- 


agement, but from the vital defects of the 


assessment system itself, which made 
failure inevitable. The orders failed in 
most cases because of an increasing 
mortality and increasing cost, resulting 
in a constantly decreasing membership, 
until the inevitable end came. This is 
the condition to-day of a large majorit} 
of the orders that are more than twenty 
years old, while every legal reserve com- 
pany that has been in existence more 
than twenty years is solvent and 
prosperous, nearly all of them growing 
greater and stronger every year. This 
is the reason for the great effort now 
making for the abandoument of the as- 
sessment system and the readjustment 
of fraternal insurance upon a sound 
mathematical basis. In the interest of 
this movement the Fraternal Monitor is 
fighting valiantly, and no old line ad- 
vocate, who is a believer in true life 
insurance and a sincere friend of sound 
protection for the widow and orphan, 
can afford to do otherwise than to aid 
and encourage the efforts of the enlight- 
ened leaders of fraternalism, who are 
bearing the brunt of the fight. 


COLUMBIAN NATIONAL GAINS. 








Agency Force Now Writing at the Rate 
of a Million Dollars Per 
Month. 





President Childs of the Columbian Na- 
tional, has issued a circular to the pol- 
icyholders, in which he glowingly sets 
forth the prospects of the Company, 
based upon the splendid results al- 
ready accomplished this year. Vice- 
President and General Manager W. C. 
Johnson is apparently thus early making 
his presence felt. Mr. Childs says in 
part: 

“Since January 1 the invested assets 
of the Company have increased by over 
a million dollars; an increase of ten mil- 
lions new and reinsured business has 
been made in the volume of insurance 
outstanding, and new business is coming 
in monthly at a rate in excess of any- 
thing experienced since the general 
check which the life insurance business 
suffered at the time of the investigation 
some years ago. 

“The prospects were never brighter 
for the Columbian National, and we 
trust our policyholders will give their 
co-operation and support to the Com- 
pany’s local representatives in their 
work of producing new business, and 
so assist in the steady growth which we 
are now experiencing.” 

In accepting the supervision of the 
agency department of the Columbian 
National, W. C. Johnson assumed no 
small task. His first work was that of 
“weeding out” the unproductive ma- 
terial, the opening four months of this 
year being given over to this task. Then 
came the work of reconstruction, and 
it speaks well of the ability of Mr. John- 
son as an organizer when it is stated 
that the production of new business at 
the present time is in excess of $1,- 
000,000 per month. 





Great Southern Gains. 

From January 1 to September 1 the 
Great Southern Life received applica- 
tions for new business aggregating $5,- 
091,010. The paid business in force on 
that date was $8,551,783; policies is- 
sued in process of collection $671,845; 
applications pending $273,000 

The gross assets of the Company 
were $1,081,074; total liabilities, includ- 
ing capital stock, $639,436 

Vice-President Carlton is pulling for 
a new business for 1911 averaging 
$750,000 per month. 


A Lively “Youngster.” 











“Field Notes,” published by the 
Northwestern Mutual Life in the Sep-« 
tember number modestly announces that 
it is now “ten years old.” There is 
no better company paper. The editor, 
so far as we recall, has not found it 
necessary to resort to “fillers” in order 
to get out an issue on schedule time. 
It is attractively gotten up, full of 
“meat” and well worthy of the great 
institution it represents. 








||, SIBRALTAR 





SELL NON 









PARTICIPATING LIFE INSURANCE 


in The Prudential. No estimates. Every 
thing in the policy guaranteed. 


Write us about an agency. Good Contract. 





THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN, President 


Home Office, NEWARK, N. J. 












our 
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OPPOSE TERM INSURANCE 


AS A TEMPORARY MAKESHIFT. 








Net Cost Greater Than Ordinary Life 
After Five Years—Classes Obtain- 
ing Such Protection. 





In the current number of “Field 
Notes” published by tae Northwestern 
Mutual Life, appears an article relative 
to the term plan of insurance which is 
reproduced herewith: 

“Nowadays every intelligent man sees 
the need of life insurance protection for 
dependents, and every intelligent man 
of character who has persons dependent 
upon him seeks the aid of life insurance 
in meeting his family obligations. This 
is proven not only by the growth of the 
life companies but by the organization 
of the fraternal insurance societies. 
These institutions, each of its kind, car- 
ry on their membership records the best 
men in every community; best because 
they have obligations and endeavor to 
meet them. Naturally these men have 
sought to meet their obligations as 
cheaply and easily as possible. Know- 
ing little of the laws of mortality and 
probability many have in the past been 
misled into assessment schemes of in- 
surance that looked cheap but which for 
that very reason could not survive and 
furnish adequate protection. This ex- 
plains the tremendous growth of fra- 
ternal insurance societies twenty-five 
years ago and also such schemes as the 
now defunct Mutual Reserve Fund. 
These societies and associations have 
all failed to furnish life insurance at 
less than its cost and the consequences 
in thousands of homes have been bitter. 
Compromising Between Conscience and 

Pocket. 

Recognizing the strong temptation, to 
which men not acquainted with the facts 
of insurance were under, to compromise 
between their consciences and their 
pockets and buy fraternal or assessment 
insurance because it looked cheap, the 
insurance experts managing the regular 
companies devised the Convertible Term 
Plan. This was a policy of temporary 
insurance at low premium designed to 
meet the needs of those either unwil- 
ling or unable to buy a better grade of 
protection. It was at least scientific life 
insurance and it formed an excellent 
stepping stone to permanent insurance 
later on, to encourage which the privi- 
lege was given the insured to convert to 
any other plan at a future date without 
medical re-examination. Although, like 
all retail business, this is in reality the 
most expensive way to buy life insur- 
ance, considerable amounts are still 
being written on the Term plan among 
three classes of insurers: (1st) those 
unaware of its disadvantages; (2nd) 
those unable to pay the premium on 
permanent insurance but who expect 
later on to convert to one of the regu- 
lar plans; (8rd) those who are not far- 
seeing and who sacrifice future benefits 
to present ease. Term insurance is a 
temporary makeshift, usefu’ in its prop- 
er place but like all makeshifts more 
expensive in the long run. 

Relative Cost Compared. 

The following table shows that the 
cost (i. e., net premiums less cash su- 
render values and terminal dividends) 
of Ordinary Life insurance is less than 
Term insurance the fifth year and 


Gems. 





The oficial organ of the Great South- 
ern Life of Houston, Texas, for Septem- 
ber contains some little gems which we 
pass along: 

“The size of an engine don’t ‘count, 
is the steam that gets results. 

“No boat ever drifted to the 
uccess. 

‘Plant a hundred seeds of friendship 

and harvest a thousand opportunities. 

“Ridicule and criticism are a pair of 
spurs that have caused many a man to 
win a race that looked hopeless at the 
start. 

“The only man who never stumbles 
is the one who never starts.” 


wharf 


ol 


tages of the Ordinary Life plan are 
taken into account, the slightly higher 
cost in case of surrender within the 
first five years is more than offset. 
Comparative Terminal Net Cost Ordinary 
Life vs. 10 Year Convertible Term, 
$1,000. Age 35. Dividend Basis 


thereafter. When the superior | 
| 
1911 Assumed. } 


Termi Ordinary | 
nated sife Convertible | 
End of Net Ter- Net Ter- | 
Year minal Cost minal Cost Diff, | 
1 * $22.12 $10.38 $11.74 | 
2 27.91 20.73 7.18 | 
3 36.00 31.06 4.94 | 
4 43.49 41.37 2.12 | 
5 50.39 51.65 —1.26 | 
6 55.67 61.91 —6.24 | 
7 60.33 72.15 —11.82 
Convertible within seven years. 
8 64.35 —18.02 | 
9 67.72 92.56 —24.84 
10 70.44 102.73 —32.29 | 
Thus, in case of termination at the 


end of the fifth or a subsequent year, | 
the Ordinary Life policy will have cost 
less than the Term policy, as indicated. 





FIDELITY MUTUAL GATHERING. 





Field Men Greeted by President Fouse, 
Who Receives a Great 
Ovation. 





From the United States Review we 
cull the following account of the agency 
gathering of the Fidelity Mutual Life: 

One of the largest and most en- 
thusiastic gatherings ever held of the 
Fidelity Leaders’ Club, composed of 
the highest ranking men in the field 
organization of the Fidelity Mutual 
Life, opened a three days’ session at 
the Bellevue-Stratford Hotel, yester- 
day. The occasion was made more 
than usually interesting by the attend- 
ance of President L. G. Fouse, who 
with promising signs of the return of 
his former health and vigor, delivered 


a cordial address of welcome to the 
mem bers. 

President Fouse, who has passed 
through a protracted period of im- 


paired health, has not attended any 
meetings of either a public or private 
character for more than a year, and 
his appearance at the meeting of the 
Leaders’ Club was the signal of a 
spontaneous ovation from the Com- 
pany’s foremost men in the field. Mr. 
Fouse’s welcoming words were re- 
ceived with enthusiastic appreciation 
and applause. The response on behalf 
of the club was made by E. G. Shef- 
field, of Boston. 

Among the features of the opening 
session was an address by Robert Lynn 


Cox, general counsel and manager of 
the Association of Life Insurance 


Presidents, who held out an optimistic 
picture of the ever expanding oppor- 
tunities in life insurance. He em- 
phasized the fact that while the popu- 


lation of the country has increased in 
the last census period 21 per cent., 
the ratio of increase in life insurance 
had been 86 per cent., and the field 
is open to bright opportunities for a 
still greater increase in the activities , 
of life insurance. 

Another interesting feature of the 
opening session was the address of 


Frank W. Heron, of Omaha, on “Sales- 
manship in Life Insurance.” Mr. Heron | 
is one of the most persuasive and 


practical experts on this theme in the 
country and has delivered notable ad- 
dresses ¢nd demonstrations of the art 
in many cities, including his lectures | 
before branches of the Y. M. C. A. His} 
address was received with marked 
attention and enthusiasm. 

The mecting of the Fidelity Leaders’ 
Club will continue in session in the 
Green Room of the Bellevue-Stratford 
to-day and to-morrow, and on Friday 
the members will make a trip to} 
Atlantic City, where they will stay at 
the Chalfonte until Monday as the} 
guests of the Company. 

The address of Mr, 
followed by 
manship by J 
Collings At 
addresses short 
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HOME Orrics 
Fifth Floor, Tacoma Building, Chicago 
The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 


WHY don’t you write the Company AT ONCE ? 


by the State of Illinois 








vhich the speakers were limited to a 
few minutes on each topic. The sub- 
jects of other addresses delivered dur- 
ing the three days’ sessions were: 

“How to Instruct the Beginner,’ C. 
H. Jones Richmond. Va. 

“How and When to Open the Subject 
of Life Insurance with the Prospect,” 
James S. Osborne, San Francisco, Cal. 

“Endowment Insurance and How to 
Present It,” Joseph Parish, Detroit, 
Michigan. 

“Converting Term Policies to Life or 


Endowment Forms,” D. E. Midyette, 
Richmond, Va. 

“How to Get in Touch With Men 
of Affairs,” A. W. Hunsicker, Phila- 
delphia. 

“Finding Prospects by Mail,” E. J. 
Sheffield, Boston, Mass. 

“Talking Points in Our Monthly 


Income Policies,” E. S. wordy, Ansonia, 
Connecticut. 
“Objections and How to Meet Them,” 
R, J. Seiberlich, Minneapolis, Minn. 
“The Agent’s Part in the Payment 
of Claims,” F, H. Calkins, sq., General 
Counsel. 


Attractive Edition. 





The American National Life of Lynch- 
burg, issued a very attractive number of 
its official pwhblication giving photo- 
graphs of home office and field force, 
also an account of the annual meeting of 
its Century Club. 

Relative to W. A. Taylor president and 
general manager we quote the follow- 
ing: 

“Mr. Taylor is the founder of the 
American National Life, and has been 
president since organization. His 
entire time is given to the 
and there is no department with which 
he is not familiar. Besides a general 
supervisison over the affairs of the com- 
pany as a whole, he employs all agents, 
allots their territory, and keeps in close 
touch with them and with the field oper- 
ations in general. In his office is com- 
bined president, general manager, and 


its 


company, | 


W. LE MAR TALBOT ADVANCED. 





Elected Vice-President Fidelity Mutual 
Life, Succeeding the Late Alex- 
ander McKnight. 





In succession to the late Alexande 
McKnight, Walter Le Mar Talbot has 
been elected vice-president of the Fi- 
delity Mutual Life, his position hereto 


fore being that of second vice-presi 
dent. 
Since Mr. Talbot retired from the 


casualty insurance field, he has given 
his entire time to the affairs of th: 
Fidelity Mutual, being thoroughly famil 
iar with home office and agency opera- 
tions. 





National Protective Legion. 





The National Protective Legion. of 
Waverly, N. Y., held its national meet 
ing in Columbus, Ohio, last week, with 
more than 700 delegates present. Ses 
sions opened in the Chamber of Com- 
merce auditorium with welcomes by 
torney-General T. S. Hogan on behalf 
of the State and Mayor George § 
Marshall on behalf of the city. In th 
evening there was a public meeting, ad 
dressed by Abb Landis, an actuary of 
Tennessee; Charles Piper, of Chicago 
president of the National Fraternal 
Congress; George A. Scott, president of 
the National Protective Legion, an‘ 
Arthur I. Vorys, former insurance ¢u 
perintendent of Ohio. Wednesday and 
Thursday are to be devoted to busin« 
sessions, with an outing at Olentane 
Park Thursday afternoon and evening 
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EQUITABLE LIFE’S CAREER 


IN LIFE 





A FACTOR INSURANCE. 
Society Ever An Originator Rather 
Than Imitator—Some Historical 
Incidents. 


The fourth company discussed by 
Thomas Scanlon in “Moody’s Magazine” 
is the Equitable Life Assurance Soci- 
ety, the article appearing ‘in the Sep- 
tember number of the publication. 

Following a recital of conditions 
which led up to the formation of the 
Equitable, the writer speaks of Henry 
B. Hyde, its founder, as the first man 
to recognize the value of a well estab- 
lished agency force in the success of a 
life insurance institution. 

A review is given of the launching of 
the deferred dividend contract, the pur- 
pose being the accumulation of a work- 
ing surplus. 

Important Teforms originated by the 
Equitable are cited, and the liberality 
of its policy contracts strongly com- 
mended. 

Reference is made to the era of eco- 
nomy inaugurated by the late Paul Mor- 
ton, during his service as president of 
the Society and continued by his former 
first aid and present successor, William 


A. Day. 
The following extracts’ will be 
perused with interest by our readers: 
Its Birth. 


The founder of the company, Henry B. 
Ilyde, was a young clerk in the employ of 
the Mutual Life, and he was only twenty- 
tive years old when he resigned his position 
with that company to start the Equitable. 
He had little money and few friends, and 
he had been warned by some of the latter 
that he was making a sad mistake; that there 
was no room for a new company (there be- 
ing about forty then in existence), and that 
in a few months’ time he would be disillu- 
sioned, and begging to get back to his old 
employment. President Winston of the 
Mutual, to whom this aspiring clerk confided 
his plan with some hope of support, not only 
frowned upon it contemptuously, but told 
the young man that he must either drop his 
project or resign from the Mutual. He chose 
the latter alternative, and, smarting under 
the rough treatment he had received, at once 
proceeded to rent a room in the very build- 
ing occupied by the Mutual, and covered the 
front of the building with a large sign con- 
taining the words ‘“the Equitable Life As- 
surance Society,” displayed in big white 
letters. 

Father of Agency System. 

On July 28, 1859, the Society commenced 
business. the first 800 policies issued by 
the company no less than 160 were said to 
have been secured through the personal sol- 
icitation of Henry B. Hyde himself. His 
astonishing self-confidence and tireless en- 
ergy was the chief asset of the company. 
Besides being a large personal writer of busi- 
he communicated the valuable art to 
others, and rewarded success with liberal 
commissions. Before his time life insurance 
agents were not such hustlers as they have 
since become. He it was who first demon 
strated by the rapid growth of the Equitable, 
how a well-paid and aggressive agency force 
could, in a few years, create out of nothing 
one of the strongest financial institutions of 
the age. His example was, of course, soon 
followed by other companies. Hyde worked 
bard and long in the interests of his com- 
pany, traveling around the country, appoint- 
ing agents and writing large cases himself 
when opportunity offered. The results were 
soon visible. In five years’ time (1864), in 
spite of the unsettlement of business through 
the -protracted Civil War, the Society had 


Less, 


$16,000,000 insurance in force, and assets 
amounting to $1,125,000. Clearly the new 
company was no mere bubble, but a live, 


aggressive organization. 
Origin of Deferred Dividends. 

In 1868 the deferred dividend contract was 
put on the market. It provided for with- 
holding the surplus for a long term of years 
and then dividing it among the surviving 
policyholders. This plan, as all the world 
has since learned, involved the forfeiture of 
surplus for those who died or lapsed within 
the period, with consequent gain to those 
who survived and kept their policies in force. 

The company has always claimed in defense 
of the deferred dividend policy that the pol 
icyholders had the perfect right to agree 
that they should not participate in the sur- 
plus unless they were persistent. However 
this may be, these policies had one or two 
genuine advantages not found in previous 
policies. They gave the policyholder a num- 
her of “options” at the end of the distribn- 
tion period. He could withdraw the whole 
value in cash, purchase an annuity. or take 
t paid-up policy for the amount of the re- 
serve, 

Important Reforms Originated. 

Henry B. Hyde originated several im- 
portant insurance reforms which have proved 
so valuable that they have been permanent 
Ivy embodied in modern life insurance prac 
tice. We have already mentioned the ‘‘op 
tion’ privilege given to policyholders at the 
end of the distribution period. The Equita 
ble took a leading share in the movement 
toward making policies incontestable at the 
end of a short probationary period. In 1879 





it decided to make all policies incontestable 
after they had been in force three years. It 
was the first company to adopt the present 
practice of making policies incontestable after 
one year. In the matter of paying claims, 
too, the Equitable originated a healthy de- 
parture. In 1881 it decided to begin the 
practice of paying all incontestable claims 
immediately on proof of death. This practice 
was later extended to all claims. The Bqui- 
table has an honorable record on this point. 
It is only in very rare cases that a claim 
is not paid within one day of the presenta- 
tion of satisfactory proof of death. 

Passing Through a Trying Period. 

The phenomenal success of the Equitable 
during the first twenty years of its existence, 
comprising a period which was very fatal to 
many a young company, is a fact which the 
most superficial observer cannot fail to notice. 
In 1879 President Hyde said: “In making a 
retrospect for the last twenty years I find 
that thirty-six life insurance companies be- 
sides the Equitable were organized in the 
State of New York between 1859 and 1879. 
Twenty-eight of these thirty-six companies 
have gone out of existence from various 
causes, and there now remain only eight 
besides the Equitable.”’” In accounting for 
the fact that the Equitable succeeded where 
so many failed, it is not enough to say that 
the Equitable was creative; that it was an 
originatoi, whereas the others were merely 
imitators. That may have been the case. 
But the companies that failed were all 
stock companies charging the lower non- 
participating rates, whereas the Equitable 
was a mutual company in the sense that it 
charged the higher mutual rates, and could 
use the excess premiums, under the deferred 
dividend plan, to tide over its financial 
emergencies. In short, it was the deferred 
dividend system that saved the Equitable. 

New Era of Economy. 

That the Equitable is to-day a strong and 
efficiently managed company is universally 
admitted. When the late President Morton 
took control, he directed an exhaustive ex- 
amination to be made of the accounts of the 
Society by two independent firms of account- 
ants. The examination, which was probably 
the severest that any company ever under- 
went, showed that in all essential respects the 
financial condition was impregnable. Since 
then a new era of economy has set in; 
there has been a steady decrease in expense, 
and an increase in the amount of dividends 
paid policyholders. Thus in the year 1905 
the total expenses amounted to $13,490,135, 
whereas last year they only came to $10,- 


392,082. In 1905 the dividends paid policy- 
holders were $6,709,003: in 1910, they were 
$10,575,157. As an illustration of the in- 


creased dividends paid to policyholders we 
may compare the company’s dividend scale 
of 1905 with that of 1909, as in the follow 
ing table: 


Ordinary Life Policy $1,000. Age 40. 
Years Dividend Paid 
in force. In 1905. In 1911. 
D h.0050 08 06 0050660 00 604s $2.22 $4.86 
DD citho0 We Hh OCU USES tp ewedes 2.46 5.238 
Piped 6s de aphed ie tnd oo.s0.0) 2.71 5.60 
D 666-$iss 4$eURASACN NES Coes 2.98 5.98 
ID swastasesweneeteecvst 3.27 6.37 
 ctieeisweesewhewsee 8.57 6.76 
' se 8.89 7.16 
D inécdvdategvewodtiewspees 4.25 7.56 
EC er 4.58 7.96 

Policy Provisions Liberal. 

Equitable policies are undoubtdly among 

the most liberal in the market. It has al 


ways been the aim of the company, in order 
to get a large clientele, to smooth down pol 
icy restrictions. wherever it could be done 
with safety. Cash surrender values are al 
lowed after three years, sneh valnes being 
the full reserve of the policy if it has been 
in foree ten years. Loan values are allowed 
after the same period. In the case of loans 
and surrender values the company, how- 
ever. reserves the right to defer payment 
for 9) days, a not unreasonable provision in 
view of the undoubted abuse, during recent 
vears, of these precious privileges. If the 
policy is lapsed reinstatement can usually be 
effected in three years if the insurant is in 
good health. The restrictions as to duelling, 
violation of the law, use of intoxicants or 
narcotics, military service, dangerous oceu 
pations, residence and travel. and snicide, 
which some companies still insist upon, are 
not found in the Equitable policies. 











WHY NOT 


Mutual Life Insurance Company 
OF BOSTON, MASS.? 


WHY NOT 
THE 18 PAYMENT LIFE? 


WHY NOT 
THIS AGENCY? 


IT DOES THINGS—TRY US 








WILLIAM N. COMPTON, General Agent 
Telephone 6030—6031 Cortland 220 BROADWAY, NEW YORK CITY 








LIFE AGENTS TAKE NOTICE 


The Volunteer State Life Policies 


ARE EASIEST TO SELL 


WHY? 


Future Not Mortgaged 

Policy-Holders’ Interest Our First Consideration 
Equal and Exact Justice to All 

Have Never Sold Board or Special Contracts 





“OLD HICKORY” 

The Volunteer State Life Insurance Company 
Home Office, CHATTANOOGA, TENN, 

Theo. F. King, 2d V. P. 


Z. C. Patten, Pres. E. B. Craig, V. P. & Gen. Mer. and Mer. of Agencies 








Assets, $2,500,000 Surplus, $815,000 


Health and Accident Policies with the name of the 
Philadelphia Life attached should make easy selling. The 
Company’s success in the life business is well known as a 
great achievement. 

September first is the date set for issuing the new line of 
Health and Accident Policies. 

Write us about representing the Company in your locality. 
Answer at once. 


PHILADELPHIA LIFE INSURANCE CO. 
NORTH AMERICAN BUILDING PHILADELPHIA, PA. 











BUILD ON SAFE GROUND 


Our New Agency Contract—framed in conference with 
our agents—will enable you to build with assurance 
for the future. We have openings for a few good men 
now. Correspondence confidential. 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 


L. G. FOUSE, President 








MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


A LIBERAL SALARY 


and First Year Commission and a 
Continuous Renewal Commission 
To TWO PERSONAL 
PRODUCERS 
IN 


OHIO orn INDIANA 


ADDRESS: 
Howard C. Wade, Sup't of Agents 











State Mutual Life Assurance Company 


WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
INCORPORATED 1844 


PROSPERITY FIGURES 


INSURANCE IN FORCE - - - - - $140, 710,898 
INCREASE OVER 1909 - - - - - 8, 140,834 


Our agents had the most prosperous Year in the history of the company 


INCREASE OF PAID-FOR BUSINESS OVER 1909 15% 








ASSETS - - - - - - : $36, 327,079.03 
LIABILITIES - - - - - - 33, 371,841.25 
SURPLUS MASS. STANDARD - - $2,955, 237.78 


ONLY HIGH CLASS MEN CONSIDERED 
EDGAR C. FOWLER, Superintendent of Agencies, 
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MORTALITY INVESTIGATION 


MISUNDERSTOOD. 





ITS PURPOSE 





Actuarial Society Does Not Contemplate 
Construction of a New 
Table. 





At a recent convention of Insurance 
Commissioners at Milwaukee the ques- 
tion of the need of a new mortality 
table was discussed, but no recom- 
mendation was made, it being deemed 
best to await the conclusion of the 
specialized mortality investigations 
now making by the Actuarial Society 
of America. A number of insurance 
journals, also, still do more or less 
talking along the same line, arguing 
that the ‘mprovement in the general 
death rate in recent years renders a 
new table necessary, and appear to be- 
lieve that the object of the present 
investigation is for the purpose of 
supplying this need. And yet the an- 
nouncement has been repeatedly made 
that the Actuarial Society has no 
thought of preparing a new mortality 
table for the computation of life in- 
surance premiums, but that its present 
investigation along special lines is 
simply for the purpose of enabling the 
companies to select their risks with 
greater accuracy and closer discrim- 
ination. 

No Improvement in Mortality Savings. 

It is very true that there has been 
a marked improvement in the general 
death rate within two or three de 
cades, and that further improvement 
is anticipated. Nevertheless, there has 
been no improvement whatever among 
insured lives, if the death rate is to 
be measured by the ratio of death 
claims paid. As a matter of fact, there 
is less saving in mortality in life in- 
surance to-day than a generation ago. 
As well informed people understand, 
tu.s is due to the fact that, since the 
introduction of the many lioeral feat- 
ures of the modern policy, the com- 
panies are paying many losses now 
which would formerly have been re- 
jected. This has been pointed out so 
frequently that it seems almost super- 


fluous to refer to it again. Under the 
extended insurance feature alone, many 
policies are now recognized as death 
claims and promptly paid which, under 
former conditions, would have veen 
rejected as lapsed. The removal of 
many restrictions formerly contained 


in the policies of all companies re- 
specting occupation, residence, travel, 
etc., and the limitation of such restric- 
tions to a brief period by other com- 
panies, has had the same effect. The 
claims that are now admitted and paid 


by life insurance companies, which 
would once have been rejected, more 
than offset the improvement in mor- 
tality. Moreover, the improvement in 
the general death rate, as has often 
been pointed out, is due largely tto 
the decrease in infant mortality, an 


improvement which does not affect life 
insurance, save in the industrial branch. 

Mortality Ratios Misunderstood. 

The notion that a new mortality 
table is needed arises largely from the 
fact that mortality statistics published 
by insurance departments and insur- 
ence publishers present ratios showing 
that the. old established companies 
have an “actual mortality” yearly, as 
measured by death claims paid, of 25 
to 30 per cent. less than the “expected.” 
The same statis show that many 
younger companies, that have been in 
business for only a brief period, have 
a much greater saving, with an “actual 
mortality” of not over 40 to 60 per cent. 
of the “expected.” One would suppose 
that a close thinker would see the ex- 
planation in the very fact that the 
yeunger company has a lower ratio 
than the older company. This saving 
in mortality does not indicate that a 
new table is needed, but merely that 
lives which have been recently ex- 
amined, and which are therefore all 
sound risks, naturally experience a 
lower death rate than those that have 
been insured for many years, and 
among which there 





are necessarily by 


this time many impaired lives. The Table—an ultimate table—the company 
ola company, which has relatively @ enjoys a big saving in mortality in 
very small proportion of new risks, the earlier years to offset this initial 
shows a higher average mortality ratio; eost. 


but the ratio of its new business will 
be quite as low as that of the new 
company. Of two older companies, 
other things being equal, that one will 
have the higher ratio of mortality 
which has the larger proportion of old 
business. 

Various Kinds of Mortality Tables. 

Several different methods are em- 
ployed in the compilation of a mor- 
tality table. Lives which have just 
been selected by medical examination 
are called “select lives.” Accordingly, 
a mortality table which is based upon 
the subsequent history of such lives, 
counting from the date of their in- 
surance, is called a “select table.” 

The benefits of medical selection, 
lhowev-r, will ultimately disappear so 
that, as physical risks, the lives will 
in time rate with the average of the 
community. This is assumed to occur 
in about five years, and therefore a 
mortality table which is based upon 
the history of such lives, starting from 
a date five years subsequent to medical 


examination, is called an “ultimate 
table.” 
The American Experience Table of 


Mortality, having been compiled in this 
manner, is regarded as an ultimate 
table. This explains the fact that the 
mortality among lives recently insured 
is very much less than the tabular 
rate, the table representing lives all of 
which had been insured more than 
five years. The New York law assumes 
that the mortality of freshly examined 
lives in the first year will be 5v per 
cent. of the rate indicated by the 
American Table; that insured lives in 
their second year will have an actual 
mortality of 65 per cent. of tue ex- 
pected; in their third year, 75 per 
-ent.; in their fourth year, 85 per cent.; 
in the fifth year, 95 per cent.; while 
in the case of lives insured more than 
five years, the law assumes that the 
mortality will correspend with the 
table. 

Mortality Cannot Be Exactly Predicted. 

As a matter of fact, every well- 
managed company has a mortality 
experience, even in the case of lives 
insured five years or longer, somewhat 
less than that indicated by the table. 
It would be impossible to compile a 
table whicu would show the exact 
mortality that may be experienced in 
the future. It is therefore all import- 
ant that a table should show a rate 
of mortality somewhat greater than a 
well-managed company is likely to ex- 
perience in actual practice. Otherwise, 
the company might have an actual 
mortality in excess of the table, which 
would oe dis Beccrencd Though there may 
be some saving in mortality at all ages, 
the general experience of American 
ompanies leaves only a moderate mar- 
gin between the “actual” and the “ex- 
pected” in the case of lives that have 
been insured for more than ten years. 
Two of the most conservatively man- 
aged companies in this country, whose 
has always been well selec ted 
prominent mutual and the 
equally prominent stock com- 
have recently published their 
lence in the case of lives that 
insured for eleven years 
indicating an average mor- 
among such lives of from 95 to 
per cent. of the expected. 

New Table Not Desirable. 

The chief advantage, if it would be 
an advantage, of a new mortality table 
would come from a “select table,” 
which would more nearly indicate the 
mortality experience of lives freshly 
insured. As this feature, however, is 
thoroughly understood by actuaries, the 
necessity for such a table is not ap- 
parent. There is, in fact, an import- 
ant advantage in having a large sav- 


business 

one a 
other an 
pany 
exper 
have 
or longer, 
tality 


971% 


been 


ing in mortality in the earlier years, 
because it is in the earlier years that 
the 


great bulk of the expense accrues. 
consists chiefly in ithe 
incident to placing new business 
the books. By basing premium 
upon the American Experience 


This expense 
cost 

upon 
rates 




















HARTFORD 
LIFE 


Is out after Business and Wants 
You To Ask About Its Best 
Proposition. It Will Be Worth 
While. 
WE HAVE THE 
BEST SELLERS 


CHARTERED 1866 


Paid Beneficiaries Over 


$37,000,000 


HARTFORD, CONN. 











KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 


——EACH WEEK—— 
SUBSCRIPTION $3 PER ANNUM 





1860 


5lst Year 1911 


Home Life 


Insurance 
Company 


of New York 


GEORGE E. IDE, President 


Ee $25,025,299.06 
Insurance reserve fund, 


--$20, 937,739.93 
$2,292,947.00 


Reserve for all other 


contingencies........ 
Insurance in 


$1,794,612.13 
force, 


December, 31st, 1910 


$100,214,968.00 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law and with 
intention of dealing with the policy-holders 
justly."—Extract from Report of the 
New York State Examiners, Dec. 24. 


1910. 











American Central Life Insurance Co. 
INDIANAPOLIS, INDIANA 
ESTABLISHED 1899 
From time to time has excellent openings in the sixteen states in which it operates, 
Energetic agents desiring liberal, permanent contacts for territory should address 


Herbert M. Woollen, Vice-President 








ROME INSURANCE COMPANY 
ROME, 


GA. 


J. C. PORTER, Vice-Pres. an and Manager 





INDUSTRIAL AGENTS WANTED IN 
GEORGIA AND ALABAMA 












Southland Life Insurance Company 


DALLAS, TEXAS 


aN veceee 589.7 


HALF YEARLY STATEMENT 

— Increase in Mortgage L me from.. 
— Increase in Assets from 
————._ Increase in Reserve or the bene fit of poiie) y- 
“ holders from F 
“~~ Insurance in force June 30th, 1911. eae, Se RE $10,230,000 


.$307,! oes to $460,000 
28 to 661,835 


128,925 to 2)6,168 


» GOOD_MEN will be given liberal contracts for agency service 
in Arkansas and Texas, and the Home Office man 
agement will help them to succeed. 


JAS. A. STEPHENSON, President. 








GEORGE STEVENSON, Jr., President 


Desirable general agencies 


The Great Western Life Insurance Company 


of Kansas City, Missouri 
JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


for men with records as producers. Address the Company 








Company. 
in many fields. 


WILLIAM T. SMITH, Secretary 





They are real “sellers.” 


WANTED 


INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
Openings of every kind 


UNITED STATES ANNUITY AND LIFE INSURANCE CO. 
1307 McCORMICK BLDG., CHICAGO, ILL. 











September 21, 1911. 
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~ FARM MORTGAGES AS INVESTMENTS FOR LIFE 


INSURANCE 


COMPANIES 





W. H. Tennyson, in Moody’s Magazine. 





NOTE.—According to figures recently compiled and published by a Chicago statisti- 
cian based on the reports of fourteen leading old-life and four industrial companies, 


the eighteen companies considered showed 


an increase in their bond investments in 


1910 over 1909 of eight-tenths of one per cent. and a decrease in their stock invest- 
ments of 12.10 per cent., while the holding of farm mortgages of the twelve companies 


investing in that class of securities had increased 10.5% per cent. 
these figures, and knowing that the Mutual Benefit Life 


Greatly interested by 
nsurance Company was a large 


holder of farm mortgages, the publisher of Moody’s Magazine requested Mr. Tennyson, 


of that company, 


mortgages as investments for insurance companies. 


plied with our request by furnishing the 


Throughout the world at the present 
time there is a spirit of social unrest. 
In this country there is not the feeling 
among workingmen that there is in 
Kurope, but still there is tension every- 
where. The dominant feeling in the 
United States seems to be uncertainty. 

The nation is growing so fast, ex- 
periments and so-called “reforms” are 
peing urged so freely, revolutionary 
changes in business and even in gov- 
ernment are being championed to 
such a degree that this feeling of un- 
certainty cannot be wondered at. Busi- 
ness generally is not bad, but it 
certainly is not booming. Political 
factors, economic factors, social fac- 
tors are in large measure responsible 
for the conditions. The increased cost 
of living, regardless of the cause 
therefor, has aroused ninety millions 
of people to a point where almost any 

_ change from the “old order’ is possible. 

Although the other branches of busi- 
ness may suffer from this spirit of 
uncertainty, the insurance business 
is not likely to be affected adversely 
by it to any great extent, for uncer- 
tainty of individual fortune makes the 
insurance business possible. The in- 
surance companies are receiving from 
the people millions of dollars which 
must be invested often for a great 
many years in securities that are both 
safe and convertible into cash without 
difficulty. 

Last year the old-line life insurance 
companies alone received in premiums 
the sum of $450,000,000. How shall 
this money be invested is the question? 

The “Big Three’ (the New York 
Life, the Equitable, and the Mutual 
Life), invest most of their assets in 
railroad and municipal bonds. Other 
companies, like the Northwestern 
Mutual, the Mutual Benefit, the Ger- 
mania, the Aetna, the Phoenix Mutual, 
invest a large part of their assets 
in mortgages on farms. A few 
companies, like the Metropolitan, in- 
vest about equal amounts in bonds 
and in mortgages. 


As to Railway Bonds. 


That standard railroad and municipal 
bonds are good investments for life 
insurance companies no one will deny. 
Still, government interference with the 
railroads, if carried too far, may 
make even standard railroad bonds 
less desirable than some other forms 
of investment. At best, too, the inter- 
est rates on first-class railroad bonds 
are not very high. But what of the 
mortgages on farms? 

Several years ago the Insurance 
Commissioners of Wisconsin, Minne- 
sota, Nebraska, Tennessee and Ken- 
tucky made a joint examination of 
one of the big New York companies. 
In their report they said: 

Had the amount which this company car- 
ries in bonds been invested in mortgage 
loans earning the average rate of interest 
which present mortgage loans of the com- 
pany earn, it would have earned nearly $1,- 
000,000 additional per annum. 

Each year the Insurance Commis- 
sioners of the several States hold a 
convention. In 1905, the Committee 
on Assets to the Convention of Insur- 
ance Commissioners reported as follows: 

* * * If the security under mortgages 
is carefully examined, there is no reason why 
this form of investment should not be re 
munerative to both the company and to the 
mortgagor. This form has the additional ad- 
vantage of distributing the policyholders’ 
funds in small sums in a direction in which 
the accommodation does a great deal of 
good 

Before the Armstrong Investigation, 
Commissioner McGivney of Louisiana, 


to give the Magazine’s readers an opinion as to the value of farm 


Mr. Tennyson has very kindly com- 
subjoined article. 

in an audress before a convention of 
insurance commissioners, said: 

It is contended that the companies can- 
not find conservative investments of the kind 
to invest ali of their money, but this cannot 
be taken seriously when it is known that 
millions and miliions of acres of farming 
lands in the South and West could be de- 
veloped and used if the life insurance funds 
were to be diverted from industrial stocks 
and high finances that are contined to Wali 
Street. 

And Actuary 8. H. Wolfe, in an 
address to the National Association of 
Life Underwriters at about the same 
time, declared: 

‘ihe most remunerative form of investment 
is that of bonds and mortgages on real es- 
tate. It goes without saying that the sole 
test which should be applied in his case is 
the stable security which is offered by the 
investment itself. 

The experience of the companies that 
have invested largely in mortgage 
loans has been very satisfactory. The 
Mutual Benefit Life Insurance Com- 
pany, for instance, 47 per cent. of 
whose assets are invested in mortgage 
loans on real estate, in 1910 earned 
a net rate of interest on such loans 
of 4.8 per cent. There are over 15,000 


of taese loans amounting to $64,795,625. | 


Of this sum, $55,497,975 may be classi- 
fied as Western and Southern Farm 
Loans. 

During the past three years the 
company was compelled to take over 


only two properties under foreclosure, | 


and the interest overdue on December 
31, 1910, amounted to less than one 
days interest earnings. 

In 1905 the New Jersey Department 
of Banking and Insurance made a 
careful examination of the Mutual 
Benefit’s investments, and reported as 
follows: 

About one-half of the assets of the com- 


pany consists of mortgages on real estate 
in over 15 States and mostly on Westeru 
farms. These loans are vyery numerous, 


nearly 15,000 in all, of which nearly 10,000 
are new cases taken since the year 1900, 
over one-half of the cases then outstanding 
having been paid off. * * At the last 
examination it was found that the company 
had had a very satisfactory experience with 
regard to its mortgage loans, and it was 
now found that the experience of the past 
four years had been even better than dur- 


ing the previous years, the overdue interest | 


being only two-hundredths of the yeariy in- 
terest, and the foreclosures much 
proportion, and at an annual rate of only 
— $1,500 per million dollars of mortgage 
oans. 


When its 1911 annual statement was 
compiled, the Mutual Benefit owned 
no farm property whatsoever. This 
fact in itself is an endorsement of 
mortgage loans on farms. It may be 
suggested, however, that expenses in 
connection with such loans are heavy. 
This is not so. The mortgage loan 
expenses of the Mutual Benefit in 
1910 were $143,620. The net rate of 
interest earned on bonds was 4.343 per 
cent. On mortgage loans it was 4.799 
per cent. and when dealing with 
millions of dollars every tenth of one 
per cent, counts. 

General Experience Favorable. 


The Mutual Benefit is not the only 
company that has had favorable ex- 
perience with mortgage loans, but its 
experience has been more extended 
than that of many other companies. 
Mortgage loans also constitute the 
major part of the assets of the North- 
western Mutual. That company has 
$150,739,680 invested in loans on real 
estate secured by mortgages. Its ex- 
perience with these loans has been 
exceptionally favorable. Recently, the 
Northwestern has materially increased 
its investments in farm mortgages. 
The John Hancock and the Prudential 
have also increased their holdings of 





less in| 





farm mortgages and contracted their | 


bord investments. 


In the past, experience with this class 
of investments has been unusually satis- 


factory. How do we know, though, 
that it will continue so? 
Outlook for Future. 
The answer is not difficult. A 


mortgage loan on a farm is secured 
by the land, and nothing can take the 
land away. The income per acre from 
farm lands has steadily increased for 
a number of years. Scientific farm- 
ing and benefits derived from govern- 
ment experiments will tend to make 
this increase even greater in the future. 
The increase in the population is 
making all land of greater value. The 
good road movement, which now has 
a powerful friend in the automobile 
industry, will eventually bring about 
an era of splendid country roads. 
These, with better facilities for general 
travel due to the electric car, and with 
rural free mail delivery and country 
telephone lines, are making the farm 
more accessible and adding to its per- 
manent value, 

The constant appreciation of farm 
land values gives added margin of 
security each year, and the rate of 
interest returned is satisfactory. 

Regardless, therefore, of economic, 
political and social conditions—regard- 
less of any spirit of unrest—the life 
insurance companies for years to come 
may be sure of a safe and profitable 
field of investment of a large part of 
their annual premium income of $450,- 
(00,000 in mortgages on the Western 
and Southern farms of America. 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 


Assets Jan. 1,1911 .... $54,422,643.60 
Liabilities............... 50,108,449.79 
I inctccnde ounsecente 4,314,193.81 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








sylvania. 





A COOD OPENING 


_An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








Address 


General 


Care of THE EASTERN UNDERWRITER, 


GENERAL AGENT WANTED 


We have a desirable General Agency opening in the Central West. 


Not looking 


= Ol " ” : a . ° ° ° . 
for a “‘phenom’’; just a man of high-grade character and ordinary business production 


ARE YOU THE MAN? 


Agent 


105 William Street, New Yor, 








SHORT FORM POLICIES 


UNUSUAL FEATURES 
IN LIFE, ACCIDENT AND HEALTH INSURANCE 


NEW METHODS OF COMPENSATION 


CLEAR-—TERSE 


EASY TO READ AND UNDERSTAND 
LOWEST NON-PARTICIPATING RATES 





The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 








all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 


is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
@ 3% reserve 
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HINTS TO BUSINESS GETTERS. 





The Northwestern Mutua) 


instruction Life, through its official 
to organ, has the following 
Agents. to say to its field force: 


Premium Loan Privi- 
lege.—The policy contract provides for 
the automatic Premium Loan feature 
upon request of the insured, together 
with the beneficiary and assigns if any, 
made prior to default in premium pay- 
ment. Some agents have adopted the 
practice of inserting in Part I. of the 
application a request for this privilege. 
Where no beneficiary is named in the 
application and the policy is consequent- 
ly made payable to “such beneficiary or 
beneficiaries as may hereafter be desig- 
nated under this contract, if any,” there 
is no objection to granting the Premium 
Loan feature on the signature of the 
insured to the application. If, however, 
a beneficiary is named in Part I., the 
Company cannot, under a recent opinion 
of its legal department, recognize such 
a request in Part I. unless the designat- 
ed beneficiary has also signed the ap- 
plication in person. The usual signature 
by the insured for the beneficiary fol- 
lowed by the initials of the former will, 
it is ruled, be insufficient. The designat- 
ed beneficiary must signify her knowl- 
edge by attaching her signature in per- 
son if a request in Part I. for automatic 
Premium Loan is to be effective. If, 
therefore, the beneficiary contemplated 
is a minor, or for any other reason in- 
competent to sign Part I., the policy 
should be issued without designating a 
beneficiary and then made payable to 
the beneficiary desired by subsequent 
endorsement 

Partnership Cases.—Occasionally the 
home office receives applications for 
corporation or partnership insurance on 
two or more partners or employes where 
one of the parties is subsequently re- 
jected. The rejection of one of the lives 
in such a case frequently results in the 
abandonment of the whole insurance 
scheme by the corporation or firm and 
the policies issued are returned not 
taken. We have had a number of such 
cases where the agent has collected the 
premiums in advance, and the Company 
is asked to cancel the policies paid for 
and return the premiums. This cannot 
be done. Policies paid for are in force 
and the premium cannot be recalled any 
more than in the case of any individual 
applicant. In negotiating such business 
bear in mind that if the acceptance of 
all the lives presented is to be a condi- 
tion of the acceptance of the policies, 
then the premiums should not be col- 
lected in advance. 

Changes of Plan.—There are some 
considerations relative to changed pol- 
icies that agents should take to heart. 
On Jan. 1 the Company had 425,481 pol- 
icies in force, and yet only 251 of these 
were actually changed from the original 
plan to some new plan during the first 
6 months of 1911. This indicates that 
members are very generally satisfied 
with the plan on which their policies 
were issued. But the very large num- 
ber of change computations which the 
actuary is asked to make as compared 
with the small number of changes actu- 
ally made shows that a large amount 
of unnecessary work is being done. We, 
therefore, urge again that agents refrain 
from asking for figures to change un- 
necessarily or simply to satisfy curiosi- 
ty, and, above all, that they avoid sug- 
gesting changes except to meet and 
cure cases where the policy held really 
does not fit the needs of the insured 
and he is dissatisfied. The Company 
expects to make changes where neces- 
sary, but time wasted in making un- 
necessary computations simply deprives 
the agency force of the benefit of work 
on other more profitable matters. 

There is a notion extant that there 
exists a movement from the endowment 
forms to the life plans. Of course, 
owing to the larger premiums on endow- 
ments, one would expect more endow- 
ments changed to life than the contrary, 
but there seems to be no abnormal ten- 
dency in that direction. During the first 
6 months 113 endowments were changed 
to Life and Limited Payment Life plans, 


but 29 Life and L. P. L. policies were 
changed to endowments 


. * - 
The average litle insur 
The Small ance solicitor is inclined 
Policy. to overcapitalize himself, 


says the Great Southern 
Life of Houston. A good motto for him 
would be, “Despise not the day of small 
things.” Among the inherent qualities 
always possessed by a successful life 
insurance man, pride and ambition are 
pre-eminent. Every man in the busi- 
ness is anxious to be recognized as a 
big writer. In his never-ending search 
for men who can be insured for large 
amounts he overlooks a quantity of one 
and two thousand-dollar applications 
that, taken as a whole, would aggre- 
gate a volume of business greater than 
that produced by the man who writes 
nothing but big ones. The small busi- 
ness is the most profitable that finds 
its way to the books of the company. 
Taking into consideration the fact that 
one company having in round numbers 
two thousand millions of insurance in 
force, has more than a million policy- 
holders, making the average amount of 
each policy about $2,000, you must 
realize that 95 per cent. or more of the 
applications received are for $1,000 
policies. 

When you have just secured an appli- 
cation for $10,000, $20,000 or $50,000 
from the proprietor of some large es- 
tablishment, it is the best time that 
will ever come for approaching his gen- 
eral manager, superintendent, foreman 
and other high class employes for $5,- 
000 or $10,000, as the case may be. It 
is also just the right time to go down 
the line of clerks and solicit for smaller 
applications in proportion to the salary 
received by each. 

a » = 

The current number 
As to Consult- of the Prudential 
ing the Wife. Weekly Record  con- 

tains an_ interesting 
comment as to dealing with a situation 
where the prospect insists upon con- 
sulting his wife, which is reproduced 
herewith: 

“Although, as a rule, life insurance is 
of more consequence to the average 
wife and mother of the family than to 
the head of the house, it not infrequent- 
ly happens, as every experienced agent 
can bear witness, that ‘the eternal 
feminine’ is the one who blocks the 
way of having proper protection for 
herself and her children. In her home 
she is the power behind the throne, 
greater than the throne itself. She 
dominates the mind of the man, so that 
when a canvasser tackles him and 
readily convinces him that his home or 
any home is not well regulated unless 
the household has insurance protection, 
he balks at signing the application 
until he has consulted his wife. In 
many cases this ends the matter, the 
husband, being unable to properly pre- 
sent the proposition to his better (or 


should the word be stronger?) half, is | 


persuaded beforehand not to go into it. 
That settles it. 

“Maybe it does, maybe it doesn’t. 
That depends largely on the canvasser. 
If he is a wise one, a well-posted one, 
a resourceful, tactful and persuasively 
persistent one, he will not ‘let it go at 
that.’ He will answer the prospect who 
says, ‘I’ll talk to my wife about it,’ in 
this fashion, as suggested by a contem- 
porary: 

“Of course, you should talk to 
your wife about it, but not now— 
wait until you see if your applica- 
tion is acceptable to the company. 
You may not be able to pass the re- 
quirements as to physical condi- 
tion, and, if not, your wife would 
worry herself sick about you if she 
knew it. You sign this applica- 
tion now, and if the policy comes 
you can then explain it to your 
wife, and she will understand the 
proposition much better by read- 
ing the policy itself. 

“Following the case up, as is further- 
more shrewdly suggested, when the 
policy comes, the agent should deliver 





MEDICAL MEN GATHER’ 


HEAR ADDRESS ON TUBERCULOSIS 








Examiners Hold Session Preceding 
Meeting of the American Life 
Convention. 

Pittsburgh, Sept. 20. (Special to 


The Eastern Underwriter.)—Early this 
forenoon the Medical Section of the 


American Life Convention, was called 
to order in the assembly room of the 


Schenley Hotel, Dr. Amand Ravold, | 
chairman of the Board of Managers, 
presiding. 


Following a brief and happy address 
of welcome, the chairman introduced 
Dr. Harold A. Miller, medical director 
of the Pittsburgh Life & Trust Com- 
pany, who delivered an interesting and 


greatly appreciated address on “Tuber- | 


culosis,” his remarks being supple- 
mented with stereoptican views. 
Large Attendance Probable. 


From present indications the attend | 


ance at the Convention proper will be 
unusually large, Secretary Blackburn 
estimating that it will exceed a hund- 
red and fifty persons. 

Companies members of the Associa 
tion possess aggregate insurance 
force of close to a billion and a quarter 
of dollars. 


in | 


Souvenirs of the gathering are being | 


supplied by the Pittsburgh Life 


and | 


Trust in the form of handsome watch | 


fobs. 


it at the insured’s home when both he | 


and his wife are present, so that he 


may see to it that the policy is proper- | 


ly explained to the wife. The average 
policyholder is a ‘bull in a china store’ 
when it comes to explaining the provi 
sions of an insurance policy. Once 
properly explained by the ‘agent, the 
eyes and understanding of ‘the woman 
in the case’ will be opened wide, she 
will perceive the benefits and the ne- 
cessity of life insurance to her and to 
her household, and the probabilities 
are that the policy will be placed and 
paid for and that it will persist as stay- 
ing and paying business.” 





OPENINGS FOR POSITIONS. 





INDIANAPOLIS:—Wanted an Organ. | 


izer and Producer at Indianapolis Capa- | 


ble of Handling the Interests of One of 
the Largest Life Insurance Companies. 
Address, Stating Qualifications, “Pro- 
ducer,” Care of The Eastern Under- 
writer, 105 William St., New York. 





MIDDLE WEST:—Company 40 Years 
Old Has Two General Agency Open- 
ings in the Middle West. No High 
Pressure Methods Employed. Address, 
“General Agent.” Care of The Eastern 
Underwriter, 105 William St., New York. 





THE 


UNEXCELLED IN 
Favorable Mortality 
— AND— 
Economy of Management 








Provident Life 
AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 








60th Anniversary Year 
THE 


BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 


Desires to secure the services of a 
few more high class men of ability 
and experience Its policies, issued 
under the Massachusetts non-forfeiture 
laws, are liberal 


every particular. 


and up-to-date in 





W. S. Weld, Supt. of Agencies 








THE ACENCY 


OF THE 


RELIANCE LIFE| | 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
OF 


Properly written and carefully selected 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence, A personal interview can 
be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 




















FEDERAL LIFE 





address 


To the right man we are prepared to offer a permanent Contract carrying 
LIBERAL First Year and Renewal Commissions. 

We want a competent Manager for Toledo and Northwestern Ohio. 

Contracts strictly Commission and without advances or salaries. 


ISAAC MILLER HAMILTON, President, 


If interested 
CHICAGO 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 





SURPLUS $500,000 
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SUPERINTENDENT’S DUTY TO 
AGENT. 





It comes to our mind from experi- 
chee and observation that the man who 


should be charged with the success or 


the public savings agent is 
the superintendent. His duties to the 
agent are many and various. He is 
the man to plan, direct, guide and in- 
struct. He is the teacher and the agent 
his pupil. It is his specific business 
to make the great business of life in- 
surance interesting and profitable. Many 
have entered the business who had all 
the necessary qualifications for the 
naking of an excellent insurance man, 
who from neglect on the part of his 
eacher failed and went out disgusted 
with the business. 

He first of all must be made to feel 
and realize the great significance of 
life insurance and of its vast import- 
ince to its possessor. He must be made 
horoughly conversant with the various 
orms of policies that his company 
write, and of their special features of 
juerit over those of other companies. 
{e should have an intelligent knowledge 
of applicants. He should have thorough 
knowledge as to the art of canvassing 
na practical way by a man who knows 
how. He must go out and canvess 
with him and show him that the possi- 

lities in the business are unlimited 
or the man of experience and ability. 


failure of 


He must be taught how to write 
uusiness rightly, so that it will stick 
nd stay and pay. By this is meant 


hat when the transaction is completed 
iit his patron has a deep sense of 
the importance of the thing bought; 


iat they have something of immense 
aulue, and thus create a desire to 
omptly pay and to keep his pay- 
ments well in advance. The time to 
tart people right in paying on this 
business is when it is written. He 
must be taught how to collect and 
low to handle different cases. He 
must be taught the evils that follow 
‘n the wake of arrears, and that to 
specialize on this one feature of his 
jusiness is an important step in the 


way of success. He must be taught how 
to treat a case of chronic arrears so 
that it may grow into a case of healthy 
pay. He must be taught how to keep 
policyholders in advance. He must be 
taught how to approach a new pros- 
pect and how to argue and meet his 
different views; how to retain old poli- 
cyholders and canvass fer additional 
insurance. These are but a few of the 
many, many things that can be said 
and should be done by the superin- 
tendent if he is of the sterling quality 
kind. Too many agents are introduced 

the people of their debits but never 
introduced to nor trained in the many 
duties which the debit gives as an in- 
beritance. The agent should be taught 
how to handle this and that in con- 
nection with the business of which he 
is to have charge. 

The agent should be thoroughly 
canvassed at frequent intervals to draw 
him out and find his weak spots; then 
putting him to rights by going out with 
him and doing the thing for him which 
to him appears difficult, but is shown 
to be easily done when demonstrated 
by his skillful teacher. 

Experience has shown that the 
successful superintendent will have a 
successful bunch around him. We 
inean by the successful superintendent 
the man who thoroughly understands 
all the strong points in the business 
and can go out and teach others to 
become equally strong. He, himself, 
must be loyal to the core and a worker. 
He must be able to write both Indus- 
trial and Ordinary; to pull up arrears 
cases; to encourage advance payments; 
to prevent lapsing; to canvass intelll- 
gently and systematically; successfully 
planning every day’s work and see to 
it that the plans are rigidly carried 
out; successful in the handling of men 
and in keeping them at their work; to 





be so completely in touch with his men 
and their manner of work on their 
debits that he would know what each 
was doing at almost any time of the 
day.—-Public Savings Ladder. 





6 GOOD CANVASSING ARGUMENTS. 

Suppose That ‘Yeu Lost Your Posi- 
tion—that.you saw no opportunity of 
getting another—and you had no funds 
to support you—how would you feel? 
You would feel just as your family 
would if you died uninsured. Protect 
their future. It is an easy thing to do. 
Let us help you. 

Don’t Put the Risk on the Family— 
If you realized the hardship and suffer- 
ing many men have caused their fami- 
lies, by neglecting to apply for life in- 
surance, you would not for an instant 
delay making application. Remember 
that procrastination is the thief not 
only of time, but of opportunity as well. 

A Certain Automobile Enthusiast 
when approached by the life insurance 
agent advanced the argument that 
“until he had his car all paid for he 
couldn’t afford life insurance.” 

His widow found herself with a mort- 
gaged car on her hands—a pretty poor 
inheritance—and no other assets. 

Attend to your life insurance first. 
You’ll enjoy the other things all the 
more. 

How Often Have You Said when told 
of the death of an acquaintance, “I 
wonder if he was insured”? Has it 
ever occurred to you that some one will 
ask that question about you some day? 
Apply at once for that life insurance 
that you have always meant to get. 

As a Man Increases in Years his 
earning power is apt to decrease. Pro- 
vision for this period can be made 
through a Prudential 20-Year Endow- 





ment Continuous Monthly Income poli- | 


cy. At the end of 20 years the Com- 
pany will begin to pay the insured a 
regular monthly income which will 
continue for life, 20 years’ 
to be made in any event. 
When the Benefits Are Considered 
that life insurance guarantees and de- 
livers, in comparison with the small 
effort that may be necessary to carry 
a policy, any excuse for not being in- 
sured fails. 


payments | 
| 


| 
| 


| 


| 


The Prudential is provid- | 


} 
| 


ing comfort and independence for 
thousands of families each year. A lit- | 
tle effort on your part and it will do/| 


as much for your family Prudential | 
Weekly Record. 





“Work, Work, Work.” 





As a panacea for the great majority 
of ills real and imaginary, but which 
are principally the latter, George W. 
Vint, of the Equitable Industrial, of 
Washington, D. C., strongly recom- 
mends the “work cure.” 

His prescription is as follows: 

The result of ten years’ experience 
in practical work and theory has con- 
vinced me that there is only one sure 
method by which we may attain suc- 
cess in our profession, and that method 
is—-Work. Work, work, work; keep at 
it, rain or sunshine, whether it comes 
easy or hard, Work. 

Work; intelligent, systematic work, 
if you are capable of it; but, anyhow, 
keep on working, and you will beat the 


brilliant but spasmodic agent every 
time. Remember the hare and the 
tortoise. 


Keep on asking for applications, col- 
lections, payments on arrears and on 
advances, and you are simply bound to 
get them. I don’t care how slow you 
think you are, keep on plugging away 
and you wili produce the results. 

Averages and statistics give us infor- 
mation upon which we base our rates, 
and the same thing applies to inter- 
views for selling life insurance. Some 
agents’ percentages will be higher than 
others, but given a certain number of 
interviews and you can absolutely rely 
on obtaining a certain number of ap- 
plications. I cannot tell whether you 








METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
+ (Stock Company) 


‘Of the People 
rhe COMPaly By the People 
For the People 


The Daily Average of the Company’s 
Business during 1910 was: 
507 per day in Number of Claims Paid. 


6,163 per day in Number of Policies 
Issued and Revived. 

$1,428, 738,00 per day in New Insurance 
Issued and Revived. 

$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$121,717.71 per day 
Assets 


JOHN R. HEGEMAN, President 
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LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company : 
THE LARGEST AND STRONGEST Southern Life Insurance Co 
THE PIONEER Southern Industrial Life Insurance Cx 


Its Policies are clear and definite in their provisions, and their values are 
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mipany 
mpany 
absolutely 


$6,338,576.82 

5, 106,996.02 
72,440,374.00 
10,786,598, 97 








INDUSTRIAL INSURANCE 








H. POLLMAN EVANS, President 


CUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts berween Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l‘beral Industrial Policy 








will get your apps. at the beginning or 
end of your interviews, but you are 
sure to get them. 

When our forefather 
cumbed to temptation in the 
Eden, he condemned mankind 
nal, earthly work, so what’s the use of 
trying to dodge it. If you don’t work 
when you are young, you will have to 
work when you are old. 

Work and smile, smile and work 
See the best side of everything, be a 
booster, an enthusiast, an optimist. 
Cultivate these qualities so that you 
can inspire them in others, and make 
the world a little brighter. 

Every effect can be traced to a 
cause; every application can be attrib 
uted to some form of work. 

Honest work; that is, be honest with 
yourself. .Don’t stand on a corner or 
in a store for a couple of hours talking 
to a man whom you know perfectly 
well you haven’t a chance to insure, 
and then go home and kid yourself 
with the idea that you have been work- 
ing, because you're a thief, and deep 
down in your heart you know it. Work 
when you are working, loaf when you 
are loafing. 

Go to it now, men. 


Adam suc 
Garden of 
to eter 


Work, work; 


slow if you have to, but do it with all 
your natural ability, so that when you 
lay down your pencil for the last time 


the world will give you its noblest 
epitaph: “Here rests an Honest Work- 
man.” 





Hits Rebating. 





Under the heading “Inexcusable Prac- 
tices” the official bulletin of the Ala- 
bama Insurance Department has this to 
say concerning rebating by local agents: 

“Fire agents in some of our big cities 
are straining the laws fearfully in their 
efforts to meet competition. There are 
few evils more inexcusable than dividing 
commissions with large insurers, thus 
making the wealthy a preferred class, 
with privileges denied the small prop- 
erty owners. An agent who will pursue 
such plans is disloyal to the profession, 
unfaithful to his local associates and 
unfair to every patron whose line is lim- 


ited. He should be elimited from the 
calling.” 
For the convenience of brokers the 


Fidelity & Deposit Company, of Balti- 
more, plans to open a local casualty of- 
fice in its home city on the Ist prox. 
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STATE INSURANCE FUNDS. 


While recent discussions as to the 
creation of State insurance funds, or 
the handling of insurance in various 
lines by the State may in a measure 
appeal to a portion of the public, the 
step, if taken, will undoubtedly be 
fraught with great danger; particularly 
is this true of workmens compensation 
Discussing this subject 
editorially on Saturday New 
York Commercial said: 

An impression that the 
casualty companies which write work- 
men’s compensation in the State ol 
New Jersey are committing a species 
of hari-kari because their rates Of pre- 
mium have increased so sharply that 
the manufacturers and employers ol 
labor find them prohibitive. This im- 
sion found voice at the Spring 
» conference of governors this week 

speech by Governor Wilson. In 
tion it is predicted that there will 
attempt to establish a State 
fund, similar either to that 
or Washington, the next 
of the New Jersey legislature. 
a pity that the general public, 
with the governors, can see 
nothing but the sharp increase in 
liability rates in the present situation. 
The establishment of a State insurance 
f even if it proves to consti- 
tutional, has inherent evils aside from 
being foreign to the first principles of 
American Government. Practically the 
only count the world which has 
Ste insurance fund is Norway. That 
of Germany, so frequently pointed to 
as a model of State insurance, is, in 
fact, made up of contributions of em- 
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ployers. In Norway they have estab- 
lished the system th due attention 
to the . eternal ies embodied in 
ientific mathematics and have at its 
ead an expert of the first quality. This 
man administers the fund with care 
and precision and at the close of one 
ears experience he found himself, 
3] science, experience and 
with a deficit of $100,000 

been the experience of 

every facility tending 

y and science. The tax- 

make up that deficit. In 

f Washington they have theo- 

most excellently planned 

S$ nce system which has just 
been i urated. Under the plan the 
widow of a wage-earner who received 
$150 a month, is able to secure quickly 
and, without red tape, a pension of 


$20 a month. In Washington also they 
have the initiative, the referendum, the 
and, last but not least, female 
suffrage. What will happen when the 
many to- 


recall 


widows who have votes, 
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gether with their friends, decide that 
the $20 a month is not enough? A 
study of the history of government- 
managed enterprises in this country 
should be a sufficient answer. 

Governor Hay of that fast growing 
Pacific State the other day characterized 
the casualty companies as “social para- 
sites,” and here he again was voicing 
a public sentiment. He went on to 
state that out of $600,000 paid by these 
companies for liability losses in his 
State in one year, only $100,000 reached 
the injured workmen or their depend- 
ents. 

It must be remembered that liability 
insurance is for the purpose of indemni- 
fying the employer for losses due to 
negligence suits, and if the figures are 
correct the $500,000 went for court 
costs, lawyers’ fees and other legal 
expenses, due to a bad system. Had 
Washington a decent State law—one 
which would have been equitable and 
fair to employer and workman alike 
—the injured workmen would have re- 
ceived by far the major portion of the 
amount paid out in losses. Again, Gov- 
ernor Hay probably lost sight of the fact 
that a large portion of the sum named 
Was expended in protecting property- 
owners in relation to their liability for 
injury to the person and property of 
individuals who were not employed by 
them. 

Doubtless the rate charged in New 
Jersey and other States which have 
hastily adopted laws taking from the 
employer the common law defenses of 


“contributory negligence, assumption 
of risk and act of fellow servant,” is 
tco high. The casualty companies 
could well afford to retain actuaries 
of the highest attainments to study 
the available information relating to 


industrial accidents and prepare rates 
based upon the probability of accident 
in the various occupations. They couli 
then give satisfying reasons for their 
figures. 

It certainly will be regrettable if this 
for State interference in private 
is not discouraged at the out- 


fever 
business 
set. 
The discussion of the whole subject 
by the governors who represented 
twenty-nine States was not satisfying. 
Those who participated demonstrated 
that their knowledge of one of the 
most serious economic questions of our 


time was not profound. 


TERM INSURANCE. 


Judging from the tone of various com- 
pany publications, the volume of insur- 
ance written on the term plan is far in 
excess of the amount desired by those 
in charge at the home office. The writ- 
ing of term insurance is largely the fault 
of the solicitor, in that he chooses the 
line of least resistance. 

The writer, some ten or twelve years 
ago purchased a residence, assuming a 
mortgage of $2,000. Not desiring to 
jeopardize the life insurance taken out 
as a family protection to this extent, 
consideration was given to the advisa- 
bility of taking out temporary insur- 
ance on the term plan to cover at least 
the amount of the mortgage. Several 
days passed by, each witnessing con- 
siderable figuring, and the final outcome 
was an application for an Ordinary Life 
policy, which was subsequently changed 
to the Twenty payment life plan. This 
we believe, would be the result of seri- 
ous consideration as to the wisdom of 
taking out term insurance 99 times out 
of 100. 

Elsewhere in this isste appears an 
article showing that the net cost of ordi- 
nary life insurance is less than term 
insurance after the fifth year. 

The most valuable asset to a life in- 
surance company Is a persistent, increas- 
ing business. The same is true of a so- 





OF PERSONAL INTEREST 











Glover S. Hastings, superintendent 
of agencies for the New England Life, 
is making a big swing around the 
southern States, visiting the agencies 
of the Company, leaving everywhere, 
a glow of enthusiasm for the New 
England Mutual. Mr, Hastings is never 
more at home than when out “mixing 
it’ with the field, which may seem 
paradoxical and a libel on his hearth- 
stone, but it isn’t, because he has been 
all through the game and never asks 
a field man to do anything he has not 
done himself. When Mr. Hastings was 
out blazing the trail, he showed the 
way to the other New England Mutual 
agencies so brilliantly, that Vice-Presi- 
dent Appel came along one day and 
just annexed him to the home office. 





Clouds are not always ill-omened 
visages, as most folks are prone to 
think. If you have any doubt as to the 
veracity of the above statement, just 
pack your little grip and hie yourself 
to the domicile of F. S. Etheridge, presi- 
dent of the Great Southern Accident & 
Fidelity Company, in Atlanta, Ga., who 
will take great pleasure in showing you 
a Cloud (J. G.), which has a sure enough 
silver lining. He will point out to you 
a ship at sea, with a stove in her side, 
with barnacled bottom and damaged 
rudder, the water is rolling all around 
her, the captain, pilot and sailors are 
in munity. Into this galaxy of despair 
comes a Cloud—not a forerunner of a 
storm, by the way. He takes hold of 
the reeling hulk, completely enveloping 
its battered form, reassures the men, 
applies oil to the much abused engines, 
throws the ballast overboard, clears the 
deck for action, sends in a signal for 
full speed ahead and sails out into the 
bay of success. The rehabilitation of 
the affairs of the Great Southern Acci- 
dent & Fidelity under the direction of J. 
G. Cloud has been timely and thorough, 
and from those in close touch we learn 
that the monthly balance has changed 
from the wrong to the right side of the 
ledger. 


In selecting Judge H. G. Baker to 
guide the destinies of the Mid-Continent 
Life, the directors certainly made an 
excellent choice. With a ripe judicial 
experience, which necessarily brought 
him in close touch with the actual needs 
of humanity, supplemented by a ready 
knowledge of general business condi- 
tions and being an apt student of the 
business he is engaged in, Judge Baker 
is admirably equipped to fill the position 
entrusted to his care. His administra- 
tion as president of the Mid-Continent 
Life is dignified and honest, and deserves 
the warmest commendation. 


licitor in the field. The chie? aim should 
be to build up a permanent, satisfied, 
influential list of policyholders. Natu- 
rally a lapsed policyholder is not a 
booster. He looks upon the premiums 
paid as so much money lost. Few are 
fair enough to offset the cost with 
the protection afforded. 

Statistics will prove that term policy- 
holders lapse their insurance even when 
written on the convertible plan. 

One of the very largest and most pro- 
gressive companies states that during 
the first half of 1911 only 1.9 per cent. 
of the term insurance in force was con- 
verted to one of the more permanent 
plans, and that during 1919 but 3.7 per 
cent. was changed to a higher basis. 

This being true, would it not be better 
for the solicitor to stiffen up his back- 
bone and try to start his prospect in a 
course that will be permanent and satis- 
factory instead of a temporary and un- 
satisfactory one? 


‘DISCUSS. GOMPENSATION 


AT GOVERNORS’ 


Washington’s Radical Law Assesses Em- 
ployers’ Payroll—Wilson Predicts 
State Insurance. 


CONFERENCE, 





The subject of workmen’s compensa- 
tion was regarded by many of the goy- 
ernors who were in conference at Spring 
Lake, N. J., last week, as the most im- 
portant to come before the body. Lia- 
bility insurance men watched the atti- 
tude of the conference with special in- 
terest when this topic came up, and it 
was regarded as of unusual importance 
in view of the fact that the Liability In- 
surance Association is to discuss at its 
annual meeting next month, the infiu- 
ence of recent attempts at State insur- 
ance on the liability business. 

Several of the governors had some- 
thing to say on workmen’s compensa- 
tion when the subject came up and they 
were all of the opinion that the State 
not only had the right, but it was a duty 
to enact legislation which would make 
certain a suitable compensation to 
workers for injuries received in their 
employment. The lack of uniformity 
they thought would be overcome when 
some one of the numerous laws enacted 
should prove superior to the others in 
accomplishing the end sought. 

State Insurance in Washington. 

The two formal addresses on the sub 
ject were delivered by Governor M. RK. 
Hay, of Washington, and Governor E 
N. Foss, of Massachusetts. Governor 
Hay, in his argument upholding the sys- 
tem of radical State insurance which 
had been adopted in Washington, said 
that there was $600,000 collected from 
the employers of the State in 1909 and 
that but $100,000 of this reached the 
injured workman or his family. Knowl- 
edge of this condition, he said, brought 
about a conference, which ultimately re- 
sulted in the passage of the law which 
goes into effect October 1. 

This law provides for a fund to be created 
by levying on the employers’ payroll. ‘The 
provision for the fund groups in one class 
industries of a related character, such 
for instance, the construction of “bridges 
mill wrighting, trestles, steeples, towers 
grain elevators not metal framed, tanks, 
water towers and windmills not meta! 
framed,’’ which in that case go into Class 2 
and all moneys collected from that class go 
into a separate fund and are used to pay 
for injuries in that class only. 

Similar classifications are carried for forty 
seven related indhstries, many industries 
making a concerted effort to hold their casu- 
alties down and thus lower the net cost of 
carrying this insurance. The lumbermen, for 
example, are considering a system of private 
inspection to guard against negligence and 
accidents in their own Class 10, thus prepa! 
ing for a satisfactory annual adjustment— 
provided for by law—and a possible reduc 
tion of ‘their rate of twu and one-half per 
cent. by the next Legislature. 


Assess Employers’ Payroll. 
“This emphasizes the great importance of 


these automatic or self-adjusting funds, 
established for the forty-seven different 
classes,”’ said Gov. Hay. “These funds are 


designed to be neither more nor less than 
self-supporting. The first assessments are 
levied on the payrolls of* October, November 
and December of this year, but are actually 
based on July, August and September pay 
rolls. Only a quarterly payment is collected 
however, from each class and no further as 
sessments will be made unless the accidents 
oceurring in that class deplete the fund 10 
a point where, in the judgment of the com 
mission, the line of safety has been passed 
Then, and not until then, are the related 
firms in a particular industry called upon 
for more money. 

“In brief, it is the intent of the law 
provide full and certain protection to em 
ployer and employe at the flat enst of com 
pensating the injured workman.” 

Each Class Pays Own Compensation. 

The new law applies only to dangerous 
occupations and the commission has power (0 
create new classes and establish new rates 

It was also explained that each class of 
industry is responsible for the accidents o: 
eurring in that class and for no other; that 
the rates are subject to readjustment. de 
pending on the number of accidents and the 
need of compensation of injured workmen, 
and that employers are required to report ac 
cidents promptly and their books, records and 
payrolls must be open for inspection by the 
commission. 

If the employer refuses or fails to pay 
his monthly assessments, a workman injured 


(Continued on page 18.) 
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FORMING AT DETROIT. 
Columbian National Fire to Have $1,- 
000,000 Behind it—Wili Bid for 
Catholic Church Business. 





A new fire insurance company is be- 
ing organized in Michigan with head- 
quarters at Detroit, to be known as the 
Columbian National Fire Insurance 
Company with John F. Ewing, who was 
a professor of economics at the Univer- 
sity of Notre Dame, South Bend, Ind., 
and who is now located in New York 
city, as promoter and president. The 
prospectus shown to investors details 
a list of Catholic churches, schools and 
colleges, upon which the promoters fig- 
ure they can write a large amount of 
business. It is understood that the sub- 
scriptions to the stock of the Company 
are being confined largely to the Catho- 
lies. The capital will be $500,000 with 
a like amount of surplus. 

This is the second Michigan fire conr 
pany to be organized within the past 
year, it being understood that the De- 
troit National has now secured about 
one-half of its capital and surplus and 
will probably begin operations with 
$500,000 capital and $500,000 surplus. 


BROADENING ITS FIELD. 





Nord-Deutsche Insurance Company of 
Germany Now Licensed in Twelve 
Representative States. 
Following its entry into New York, 
the Nord-Deutsche Insurance Company 
of Hamburg, Germany, has been li- 
censed in the following representative 
States: Illinois, Indiana, Kansas, Mary- 
land, Minnesota, Missouri, New Jersey, 
Pennsylvania, Rhode Island, Colorado 
and Michigan. It plans to go into still 

others. 

J. H. Lenehan, United States manager 
of the Company, intends to take advan- 
tage of every opportunity to secure high- 
grade business that presents itself. 

Fred S. James & Company, represent 
the Nord-Deutsche, both in New York 
city and Chicago, and are giving it 
a full share of the desirable offerings. 
At Buffalo the Company selected as its 
agents Deuel and Lapey, prominent 
real estate men who were induced to 
add fire insurance to their line, to 
the mutual profit of themselves and 
the Nord-Deutsche. 





Weeding Out the Undesirables. 





With a view to suppressing all local 
agents in Alabama that solicit business 
for unauthorized insurance companies, 
Insurance Commissioner Brown has ad- 
dressed the following communication to 
all companies represented in the State: 

“Reports to this office indicate that 
many insurance solicitors are working 
without license. Regular agents employ 


assistants and fail to secure eat | for 
them, and frequently company officials 
delay applying for authority for new ap 
pointees Jong past reasonable time. In 
every case where a person bas part in 
securing business such person is liable 
to a heavy fine if not licensed. 

“In order that we may check up please 
let me have a list of agents represent- 
ing your company in Alabama. I would 
also suggest that you have each of your 
General and Special Agents file with you 
the name of every person being used for 
solicitation in any manner. 

“The department is depending upon 
you for support in wiping out the un- 
authorized agent—who is always the 
undesirable agent.” 


SPONTANEOUS COMBUSTION 








Held Responsible for Burning of Fowler 
Packing Plant at Kansas City, 
Kan.—Loss $100,000. 

A loss of $100,000, 
result from the burning on 
last of one of the buildings in the ex- 
tensive Kansas City, Kan., plant of the 
Fowler Packing Company. 


it is figured, 


Building “O”—the burned property— | 


was a three-story brick structure, 200 
feet long and 80 feet wide, and contained 
the fertilizer department, the tankage 
room and the hog beds. Its destruction 


will cripple the company’s facilities for | 
The building was ol/ | 


several months. 
and every bit of wood in it was soaked 
with grease. By hard work the firemen 
confined the flames to the building and 
by noon the blaze was under control. 

The loss of $100,000 on the building 
and contents is estimated by James A. 
McClean, superintendent of the plant 
The building was valued at $75,000, and 
$25,000 worth of fertilizer was stored in 
it. The structure will be rebuilt at 
once. 

“We will put at least 200 employes at 
work in the morning cleaning up the 
debris,” Superintendent McClean said. 
“While they are doing that we will have 


plans drawn for a new concrete, fire- | 


proof building to cost $150,000.” 





HERE FROM ABROAD. 





General Manager of Commercial Union 
and the Ocean Accident in 
New York. 





A distinguished visitor from the other 
side is Roger Owen, general manager 
of the Commercial Union Assurance 
Company of London, which institution 
also owns the Palatine Insurance Com- 
pany and the Ocean Accident & Guar 
antee Corporation. 

Mr. Owen periodically visits the 
United States and thus keeps in close 
personal touch with its underwriting 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by bead 
office in Liverpool 





Surplus, ha ee ae 
Losses Paid by Chicago Fire, 1871 
Losses Pald by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





U. S. Gash Assets, Dec. 31, 1910 $13,745,408.53 
9,155,974.57 
3,239,491.00 
1,427,290.00 
1,051,543.00 


Liverpool 
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will 
Thursday | 


anor onion 
am? Globe 
Insurance Co. 





A SURPRISING RULING 





Washington Commissioner Holds Same 
Rate of Commission Must be Paid 
All Agents. 





Pacific Coast underwriters were con 
siderably jarred by the ruling of Insur 
Commissioner J. H. Schively of 
Washington, that the granting of 
“graded commissions” to agents as 
conducted under the regulations of the 
Pacific Coast Board, was a violation of 
the State’s anti-compact law. He in- 
sisted that if the graded scale of com- 
pensation was granted one agent it 
should be allowed all others regardless 
as to whether they were members of 
local boards or not. 

As the effect of the ruling is to seri- 


ance 


ously disconcert present methods, a 
committee of Coast managers will dis- 
cuss the matter with Commissioner 
Schively. 

Graded commissions, as decided upon 
by the Pacific Board of Fire Underwrit- 
ers, became effective September 1. 
While a limited number of agents have 


signed the required agreement, many 


_ others have flatly refused to do so, and 


any attempt at enforced separation will 
precipitate serious trouble in the ter- 
ritory, 





Having merged with the United States 
Fire, of New York, the Peter Cooper 
Fire, also of -this city, has ceased to 
exist as a separate entity, and its name 
has been erased from the mémbership 
roll of the Suburban Fire Insurance 
Exchange. 
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Fire Extinguisher 
SAFE—RELIABLE— INEXPENSIVE 





NO 
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Pyrene 


NO WATER DAMAGE 


WOMAN OR CHILD CAN OPERATE 


Our one quart brass and nickel fire extin- 


fire appliances issued by the National Board 
of Fire Underwriters. 


“gE Inspection Label 


Your assured need «Pyrene’”’ 
—— = ee = 
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stores, factories, automobiles and motor boats. 


WRITE TODAY for agent’s discounts, 
lists and descriptive booklet. 


410 East 32nd Street, 


NO FREEZING 


UP-KEEP EXPENSE 


included in the lists of approved 


in their homes, 


price 


Manufacturing Co. 


NEW YORK CITY 








ONE QUART FIRE EXTINGUISHER 
INSPECTED BY 


UNDERWRITERS LABORATORIES. INC 


PUMP TYPE —wNe 214 























Losses 







CIMICED 





Over $122,000,000.00 


HENRY W. EATON, 


G. 


NEW YORK OFFICE 





Paid in the United States 


MANAGER 
W. HOYT, 
DEPUTY MANAGER 


B. KREMER Jr. and T. A. WEED, 
AGENCY SUPERINTENDENTS 


45 William St. 
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GENERAL CONDITIONS REVIEWED. 


Governing Organization Disposes of 
Troublesome Postage Question—To 
Further Investigate North Jersey. 





and special 
last been 
postage 


local 
has at 


To the relief of 
agents settlement 
reached of the troublesome 
question, and from now on the local 
men while expected to pay carriage 
upon daily reports sent the stamping 
offices, will not be called upon to meet 
the cost of forwarding them to company 
head offices. 

This satisfactory disposition of an 
irritating matter was agreed to at a 
meeting of the Eastern Union held in 
New York city on Thursday last. 

While reports were had from the 
standing committees on a number of 
cities, no positive action was taken 
with respect thereto excepting Albany. 

At the capital city a different basis 
of compensation to agents was agreé ed 
to, the local men thus winning out in 
their determination not to accept the 
scale of commissions, promulgated in 
February. When this was issued the 
Albany men rose in arms, vigorously 
asserting that with the aggressive com- 
petition and high commissions allowed 
by their several home concerns, it 
would be impossible to secure preferred 
business for outside companies. That 
they were at last able to convince the 
managers as to the reasonableness of 
their contention the action taken by the 
Union on the 14th best attests. 


Northern New Jersey, where the 
agents have steadfastly refused to ac- 
cept the new commission program, 
was also considered at length, be- 


ing finally referred back to the commit- 


tee in charge, with the request that 
additional information be had,-and a 
final report made at the next meeting 


of the Union. 

Contrary to general 
decision was reached 
Boston, where matters 
suspense for months. Feeling itself 
unable to cope with the situation the 
committee asked that its membership 
be enlarged, and that additional time 
be granted it. This was done. 

Similar action was taken with respect 
to New Haven, while the Pittsburgh 
committee advised that some details yet 
remained to be taken up, and when 
these were concluded, the Compan) 
members would be promptly notified. 

Approval of the report of the Commit 
tee on Sprinklered business was given, 
and a permanent committee of supervi- 
sion agreed to. 

The meeting of the Union, the first 
of the Winter season, was well attended 
and the interest of the members sus- 
tained throughout the entire proceed- 
ings. 


expectation no 
with regard to 
have been in 


WESTERN RATES FALLING. 
While the Losses Become Heavier— 
Excessive Credits for Co- 
Insurance, 

An interesting part of the report, pre- 
pared by W. N. Johnson, chairman of 
the governing committee of the West- 
ern Union, for the annual meeting of 
that body, was his treatment of the 
question of rates and reserves, says the 
“Journal of Commerce and Commercial 
Bulletin.” He showed a very rapid re- 
duction in the average rate, complicated 
by a very material increase in the pro- 
portion of term business, with a con- 
sequently rapid increase in reserve re- 
quirements. He showed that in 1907 
the first full year after the San Fran- 
cisco conflagration, the average rate in 
Western Union territory was $1.27, as 
against $1.18 in 1910. If the liability 
carried last year had been written at 
the rates in force in 1907, the companies 
would have received $8,138,650 more 
than they did. The increase in liabil- 
ities in 1919 over 1907 was $1,306,000,000 
The reduction in the average rate was 
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attributed a ceaeny to the increased com- 
petition, to the multiplication of fire- 
proof and sprinklered risks, to the im- 
provements made following the approval 
of schedules, and especially to the 
credits given for coinsurance, which 
many regard as excessive. Mr. Johnson 
said: “But the most potent factor in 
the reduction of rates, and the one least 
considered because least appreciated, 
is the writing of term business. The 
more three and five-year business we 
write in proportion to our total busi- 
ness the larger our average rate will 
appear, although every dollar of term 
liability written carries with it a sac- 
rifice of from 25 to 40 per cent. of the 
premium.” Elaborating this point, Mr. 
Johnson showed that in 1910 38 per cent. 
of the total liability written was under 
term contracts and 35 per cent. of the 
total premium income was on term busi- 
ness. 
1910 over 1907, 
000, 47 per cent. 
While the 
creased $697,000,000 in the three years, 
the premium income on annual business 
increased by $2,363,000. On the other 
hand, the term liability increased $610,- 
000,000 in the three years and the term 
premium income increased $6,410,000, or 
73.6 per cent. of the entire increase 
in premium income. During the same 
period the average rate on annual busi- 
ness decreased from $1.36 to $1.23, while 
the average rate on term business re- 
mained stationary, although it should 
have been advanced by the large vol- 
ume of mercantile business now written 
as term. The percentage increase of 
annual liability between 1907 and 1910 
was 14.1, while the annual premiums 
increased : 3.5 per cent. The percentage 
increase on term liability was 21.7, while 
the percentage increase of premium in- 
come was 20.7. The report cailed atten- 
tion to the fact that the larger the vol- 
ume of term business the greater the 
reserves required, and said that this re 
duction in rates was serious enough, 
but became much more serious when 
taken in connection with the percent- 
age of property values now being de- 
stroyed by fire. In 1907 the premium 
income in Western Union territory was 
$98,000,000 in round figures, with a 43 
per cent. loss ratio. In 1910 the pre- 
mium income was only $8,774,149 more 
than in 1907, but the losses were $12,- 
185,218 more. So far in 1911 the aver- 
age rate has been still further decreas- 
ed and the losses have been very much 
heavier than in 1910, so that the com- 
parative showing this year will be even 
worse, 


amounting to $1,306,000,- 
was term 


TOBACCO RAIDS ARE RIOTS. 
Fire Companies Meet Difficult Situation 
With Riot Clause—Warehouse- 
men Sue. 

The continued trouble with the 
tobacco industry in the central southern 
States, has led the fire insurance com- 
panies to force the application of the 
riot clause in connection with the 
wholesale burning of tobacco risks 
during the tobacco raids that period- 

ically occur in that section. 

Woolridge & Co., tobacco warehouse- 
men of Hopkinsville, Ky., have begun 
suit against the Hamburg-Kremen and 


the Georgia Home fire insurance com- 
panies for $1,423.25 and $1,779 respec- 
tively at their pro ratas of liability 


for tobacco burned last December when 
night riders raided the town and set 
fire to the plant. 


Form New Agency Firm. 
Following their withdrawal from the 
Pertheau-Watson Company of San Fran- 
cisco, Kenneth Watson and Churchill 
Taylor have joined forces under the firm 
name of Watson & Taylor. As such they 
hold the general agency of the City 

of New York Insurance Company. 
“Ken” Watson is a human dynamo 
and a force to be reckoned with in 
Pacific Coast affairs. 


Of the total gain in liability for | 


business. | 
amount of annual liability in- | 
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September 21, 1911. 











CONFLAGRATION PROOF 


CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1910 

CAPITAL 

All Liabilities, including _— - 

Total Assets - = - - 

SURPLUS to Policy Holders - 


This Company has a record unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 


$400,000 
963,113 
1,125,418 
562,305 
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EDGAR J. HAYNES, Jr., Pres. 


LIABILITIES--EXCEPT CAPITAL 
SURPLUS TO POLICYHOLDERS..... 


Responsible Agents wanted in Cities and Towns where 
Company is not now represented 


THE OLDEST FIRE yn oe COMPANY a BY THE 
TE OF NEW JERSE 


NEWARK FIRE INSURANGE CO. 


NEWARK, N. J. 


$1,083,679.19 
379,793.79 


$703,885.40 





CHAS. M. HENRY, Secy. 








ASSETS 
Bonds and Stocks.............$7,491,467.60 
Loans on Bond and Mortgage. 1,470,175.00 
Real Estate unincumbered. 657,740.69 
Cash on hand and in banks.... 393,990.34 
Cash in hands of Agents....... 778,919.71 


$10,792,293.34 





NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
JAMES NICHOLS, President 


STATEMENT, JANUARY Ist, 1911 


LIABILITIES 
Capital Stock. . . .$1,000,000.00 
Reserve for Re-Insurance..___. 6,075,294.78 


Reserve for Outstanding Losses 
Reserve for Taxes, etc.. : 

Special Reserve for Contingent 

Liabilities ss.se«- 300,000.00 

. 2,645,909.35 


Net Surplus............. 
$10,792,293.34 


646,089.21 
125,000.00 


SURPLUS TO POLICYHOLDERS $3,645,909.35 











PERCY B. DUTTON 


FIRE UNDERWRITER 
ROCHESTER} sist. Man 


State Manager 
HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 
COOPER of OHIO 






























“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 


ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid . - $85, 000, 000 
Losses Paid in U. S. - $28,000,000 


EASTERN AND SOUTHERN DEPARTMENTS 


55 John Street 


NEW YORK CITY 











HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 
CAPITAL 


$400,000 





84 WILLIAM STREET 


NEW YORK 








THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 


INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1910 
$2,283,176.32 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 





—— ASSETS 

12-31-10 

Empire City Fire Ins. Co., Inc, 1850, ,,, $1,124,813 
Nassau Fire Ins. Co., Inc, 1852... . be 849,049 
Peter Cooper Fire Ins. Co., Inc. 18 613,927 


United States Fire Ins. Co., Inc, 1824. 657 342 
Dutchess Fire Ins. Co., Inc, 1906, 668,299 
(Where not locally represented) 

FOR NEW YORK CITY 

AACHEN & MUNICH FIRE INS. CO. 
ALLEMANNIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 
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INITIAL REPORT FILED 


FINDINGS OF 





FIRE MARSHAL. 





Critical Inspection Made of Public Hos- 
pital in New York—Recommenda- 
tions Suggested. 





Of peculiar interest to underwriters as 
well as to the general public is the re- 
port filed with Fire Marshal T. J. 
Ahearn of New York, by Second Deputy 
Pp. J. Acritelli concerning the physical 
conditions of the buildings of the Long 


Island State Hospital at Kings Park in 
that the investigation is the first that 
has been made by the recently created 
fire marshal’s office: 

The report follows: In compliance 
with your instructions of the eleventh 
day of September, 1911, I visited the 
Long Island State hospital at Kings 
Park, N. Y. This institution is greatly 
overcrowded and covers a large extent of 
ground, and I found the following con- 
ditions existing therein: 

|. There are 15 large two-story frame 
cottages used as dormitories by patients 
which have only one stairway in the 
center of the building, and this stairway 
ends in a door swinging inwardly. 

2. In almost all buildings, including 
those which are still in the course of 
construction, the doors are made to 
swing inwardly. 

3. One building which is used as a 
dormitory for 300 patients was formerly 
a laundry and part burned down. This 
building was never intended for human 
habitation. It is simply a one-story 
barn, the walls and roof of which consist 
of board sheeting and are covered over 
with paper. No fire walls of any kind 
divide any part of the inside of this huge 
structure, and whatever partitions there 
are, are nothing but boards nailed upon 
uprights. 

1. In most of the old buildings, espe- 
cially those of frame construction, there 
are no standpipes or fire hose of any 
kind, the only fire fighting apparatus 
consisting of some fire extinguishers 
and five pails filled with water. 

5. The fire engine house is a flimsy 
one-story frame structure lined on the 
inside with wainscoting, and was for- 
merly used as a stable, having no place 
in which the attendants can sleep. 

6. The fire company consists of 10 or 
12 attendants who are not paid any- 
thing for the extra services they do, and 
sleep in a dormitory about a thousand 
feet away. They are under the direction 
of a former member of the New York 
fire department, who is very efficient 
and competent, but cannot accomplish 
much by reason of an entire lack of ac- 
commodations and equipment. 

7. There is a hose cart of an ancient 
type which is drawn by the men after 
the fashion of many years ago, and it 
is not even equipped with life nets, fire 
hooks and other appliances of this kind. 
When it is considered that the insti- 
tution covers several square miles of 
ground and contains about 4,000 human 
beings and many million dollars’ worth 
of buildings, it can be readily seen that 
such archaic apparatus instead of being 
a help in fighting fire is actually a men- 
ance by the least reliance which may 
be placed upon it. 

8. The water supply is plentiful and 
is furnished at sufficient pressure to 
reach the second floor of a two-story 
building by a large reservoir on the 
srounds. It is a pity that this water 
supply cannot be utilized to any great 
extent on account of the lack of proper 
appliances. 

9. In some buildings iron staircases 
running around fire-proof airwells are 
provided, but there are windows open- 
ing into these from some store-room in- 
to these stairways. 

Improvements Recommended. 

I therefore respectfully recommend 
the following: 

1, That each two-story frame cot- 
tage used as a dormitory should be im- 
mediately equipped with at least two 
iron fire escapes, one on each wing. 

2. That all doors leading to the outer 





THE EASTERN UNDERWKITER 





air and now opening inwardly should 
be immediately changed and hung so 
as to open outwardly. 

3. That the use of the old laundry 
building as a dormitory building for 
patients be immediately discontinued, 
and that the said building be removed 
from the grounds, ‘ 

4. That an improved system of stand- 
pipes and fire hose be immediately in- 
stalled in all buildings. 

5. That the old barn, now used as a 
fire engine house be immediately de- 
molished and a new house of fire re- 
sisting construction with sufficient room 
for the sleeping quarters of the fire com- 
pany be erected in its place. 

6. That the attendants who are de- 
tailed as members of the fire company 
should be paid extra for their services 
as such. 

7. That the present hose cart, which 
is also used as a ladder, be immediately 
replaced with a: modern hook and lad- 
der truck, preferably of the motor type 
and equipped with all the modern appli- 
ances, fire nets and other apparatus 
which vehicles generally carry. 

8. That a red light be placed at or 
near each exit in every building used 
as a dormitory and kept lighted all 
night. 

9. That the windows opening into 
the fire-proof stairwell be immediately 
walled up. 

There are a number of minor recom- 
mendations which I will make as soon 
as I receive a copy of the plans of the 
institution, showing the location and 
character of each building on _ the 
grounds. 

It is only fair to add that both medi- 
eal and technical staff have been desir- 
ous for a long time, which I have sug- 
gested, but have been hampered by rea- 
son of lack of funds, want of authority 
and other causes. 


COMMITTEES CHOSEN. 
President James Announces Member- 
ship on Various Committees of the 
Western Union. 





Membership on the various standing 
committees of the Western Union has 
been announced by President Fred 5. 
James as follows: 

Governing Committee: F, C. Bus- 
well of the Home, Dugan & Carr of the 
Hartford, Harding & Dean of the 
Springfield, W. N. Johnson of the In- 
surance Company of North America, 
W. L. Steele of the Niagara, W. 8S. 
Warren of the Liverpool & London & 
Globe, C. H. Barry of the Pennsylvania, 
Thos. E. Gallagher of the Aetna, P. D. 
McGregor of the Queen, W. H. Sage of 
the German American and C. R. Tuttle 
of the Continental. 

Committee on Ways and Means: W. 
N. Johnson, chairman; C. H. Barry, J. 
F. Downing, P. D. McGregor and W. H. 
Sage. 

Committee on Publicity: H. N. Kel- 
sey, of the Sun of London, chairman; 
M. F. Driscoll, Phoenix of London and 
Marshall and McElhone of the Fire- 
mans Fund. 

Committee on Maps: C. R. Street, 
Fidelity-Phenix, chairman; J. W. Coch- 
ran, ©. E. Dox, Orient; J. A. Kelsey, 
Aachen & Munich and Lotz & Schwartz. 

C. W. Highby of the Hanover is now 
chairman of the Bulletin Committee, 
while Sidney T. Collins of the Provi- 
dence Washington assumes the chair- 
manship of the Tornado Committee, 





With North British & Mercantile. 





Following his retirement from the 
secretaryship of the Union of Philadel- 
phia, with which Company he was long 
identified, =: R. Dannels has become 
connected with the accounting depart- 
ment of the North British & Mercantile 
Insurance Company. 





F. R. Cruickshank & Co., of New York 
city, have been appointed agents in the 


suburban territory for the Franklin Fire, 


of Philadelphia, and the Rhode Island 
Fire, of Providence. 


ADJUSTMENT BUREAU OF N. E 





Stock Companies Solicited to Join 
Organization Formed by Mutual 
Offices. 





All fire insurance companies operat 
ing in the New England territory have 
been invited to become members of the 


Adjustment Bureau of New England, 
with chief offices at Boston. 
As its title indicates the organiza- 


tion, confines its work to the settle- 
ment of fire losses in its own field. It 
has been in experimental operation for 
about three months, during which peri-' 
od the cost of adjusting its losses has 
been $1.70 per hundred dollars paid. So | 
satisfactory, in the minds of its spon- 
sors (all mutual company men) has 
been the result, that they feel justified 
in continuing the organization upon a 
broader basis, and to that end the sup- 
port of stock as well as of mutual men 
is desired. 

As the stock men plan eventually to 
extend the association adjustment bu 
reau now successfully underway in the 
East and South, into New England, it is 
hardly probable they will join the mu 
tual organization. 





INSURANCE SOCIETY OPENING. 





Interesting Program Planned—Dinner 
Begins the Season—To Enlarge 
Library. 

The Insurance Society of New York 
will open its season on October 24 with 
a dinner and meeting which will be 
addressed by Alfred Hurrell, attorney 
of the Association of Life Insurance 
Presidents. His subject will be “The 

Official Point of View.” 

The successful meetings held last 
year by the Round Table will be con- 
tinued and there will be branch meet- 
ings for the accountancy and casualty 


members. The Society plans to enlarge 
the library which has grown too smal! 
for its needs. Last year it was pa- 


tronized by over 1,000, and there have 
been many additions since then. 

Some of the other speakers during 
the year, will be E. R. Kennedy, Frank 
Lock, W. H. Merrill, W. H. Bament, 
Julian Lucas, C. H. Holland, E. T. 
Cairns, W. Brosmith, and Joseph 
Frogatt. 


Tricks of an Independent Adjuster. 





A new trick by an independent ad- 
juster is reported from the East, which 
might well be watched for elsewhere. 
A large property owner, after a loss, 
found himself short nearly $30,000 in 
the insurance required under the 80 per 
cent. coinsurance clause, and was anx- 
ious to get out of contributing his 
share. Additional insurance was taken 
out for a term of eight months, so that 
the date of expiration appearing on the 
face of the policy would suggest that it 
had been taken out before the fire on 
the usual annual basis. It was hoped 
that the adjuster would not investigate 
further and would fail to discover the 
fact that the policy had not been in 
force at the time of the loss. He did 
so, however, and threw out the addi- 
tional amount, the owner being com- 
pelled to pay quite a sum for the short- 
age.—‘Insurance Post.” 





COMMON FIRE DANGERS. 
(Continued from page 1.) 
the floor, and gas jets in cellars should 
be as much as two and a half feet be- 
low the floor. It is usually safer to 
have gas jets that are fixed and not 
jointed so that they may not be placed 
close to the woodwork. 





Worried Over Arkansas Rates. 

Excessive competition, especially with 
respect to sprinklered business through- 
out Arkansas, is giving fire underwriters 
no little concern. The drastic laws of 
the State make impossible co-operative 
effort at improvement, and managers 
must rely upon the good sense of their 
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‘The Leading Fire Insurance Company 
of America.” 





Cash Capital - - $5,000,000.00 


WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘Marine” 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital... . $1,000,000.00 


re 6,648,971.67 
Net Surplus 2,021,740.21 
Surplus for Policy 

Holders ....... 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

Cash Capital $1,000,000.00 
Cash Assets 4,820,678.00 

Cash Surplus to Policy 
Holders - 2,288,079.00 
The real strength of an insurance company is In 
the conservatism of its management, and the man 
agement of THE HANOVER is an absolute as 


surance of the security of its policy 

R. EMORY WARFIELD ~ President 

JOSEPH McCORD - Vice-Pres. & Sec’y 

WILLIAM MORRISON - Asst. See'y 

JAMES W. HOWTE . Gen. Agent 
HOME OFFICE: 

Hanover Bidg., 34 Pine St. 

NEW YORK 








local agent to prevent demoralization. 





Inter-State Fine 


INSURANCE 
COMPANY, 


HOME OFFICE 


BIRMINGHAM 
ALA. 


A 
SOUTHERN 
COMPANY 


WITH 


A NATIONAL 
SCOPE 





W. L. REYNOLDS 
Vice-Pres. and Mgr. 


J. F. STOCKDELL 
Asst. Manager 
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TEXAS LAWS CRITICISED. 





Because of Their Enforcement Citizens 
of State Must Forego Protection of 
Druggists Mutual. 





Doubtless it did not occur to the 
advocates of State rate-making in Texas, 
that the enactment of a law requiring 
all insurance companies to accept a 
given rate for the risks they assumed, 
would have resulted in forcing the re- 
tirement from the commonwealth of 
such an institution as the American 
Druggists Fire, of Cincinnati. Had 
they appreciated that important fact, 
perhaps they would have hesitated in 
their endorsement of the suggested 
legislation, though possibly they would 
have chanced struggling along without 
the help of the institution; in any event 
that is what they will now have to 
do as witness the following address by 
Secretary F. H. Freericks of the Amer- 
ican Druggists Fire, to Governor O. B. 
Colquett of Texas: 

“Thoroughly convinced that you are 
concerned in protecting the interests of 
the people of the State of Texas, we 
submit for your kind consideration the 
following facts regarding the fire in- 
surance law of your State, and the 
basis schedule adopted thereunder as 
well as the method of operating it. 

“At the outset we beg to advise that 
with the enforcement of the new basis 
schedule this company will be compelled 
to cease business in Texas. We fully 
appreciate that this in itself is no 
calamity, but at the same time we are 
certain that the conditions which make 
this necessary can result only in great 
disadvantage to the property owners of 
your State. ‘nis company is an in- 
dependent company operated primarily 
for the benefit of its policyholders. It 
is owned and controlled by the retail 
drug trade of the country with a view 
of providing reliable fire insurance at 
the lowest premium rate consistent 
with safety. Considering percentage of 
assets to liabilities it is possibly the 
strongest company now doing business 
in Texas, and which thus must equally 
effect every similar independent enter- 
prise, and bound to result in the harm 
to which we point. 

“In giving careful consideration to 
the entire subject matter we have 
found. 

“1, That the general basis schedule 
as adopted by the insurance board of 
Texas can be applied by only one 
bureau or individual, acting for all of 
the insurance companies, which thus 
will be the only source of information. 

“2. That the individual bureau now 
engaged in the work of fixing spe- 
cific rates seems primarily interested in 
such companies as are generally desig- 
nated by the name ‘board companies.’ 

“3. That independent companies are 


receiving scant courtesy and consider- 
ation, and in our opinion, are sought 
to be placed at a disadvantage so as 
to make their continued operation in 
Texas impossible. 

“4. In our opinion it is entirely 
within the power of the individual or 
bureau which applies the basis schedule 
of Texas to so operate and to so dis- 
criminate in the performance of his or 
its service ag to drive from the State 
all companies who wouid sell insurance 
at rates different from companies in 
which he or it may be _ specially 
interested. 

“5. We believe that we have in our 
possession sufficient evidence to prove 
not only that discrimination is possible, 
but also that it is likeny. 

“6. We believe that the insurance 
law of Texas is unfortunately so framea 
as to in practical operation prevent all 
competition between fire insurance com- 
panies, and that this was the real in- 
tention of some who first advocated 
such law. 

“7, We believe that the fire insur- 
ance board is not anxious to see com- 
petition between fire insurance com- 
panies, and that its orders and regula- 
tions will hinder rather than facilitate 
competition. 

“8. We are firmly convinced that 
the rating laws of Texas were originally 
advocated for the sole purpose of stif- 
ling all competition among insurance 
companies; that in practical operation 
the present law and the basis schedule 
adopted thereunder will inevitably lead 
toward preventing all competition; that 
the system of having specific rates 
established by and through an outside 
concern, which of necessity is first in- 
terested in the so-called board com- 
panies, will without question result in 
premium charges just as such board 
companies desire them to be, and that 
possible discrimination in service will 
result in all companies selling insur- 
ance at the same rate, or if unwilling 
to do this, in their withdrawal from 
the State. 

“In conclusion we submit that fire 
rating laws have found their origin in 
a. desire to further selfish interest alone, 
and notwithstanding all claims to the 
contrary, they will serve such selfish 
interest only. No fire rating law will 
result in the least benefit for the public, 
but if deemed essential, then the only 
way in which disadvantage and damage 
to the public can be prevented is by 
having maximum specific rates estab- 
lished on each risk by the State itself, 
and then to allow insurance companies 
to sell insurance below such maximum 
specific rates without complicated re- 
quirements, so as to practically make 
this impossible. We further submit that 
the results which we herein point out 
can be prevented only by either sus- 
pending the enforcement of the law 


FIRE AND LIFE INSURANCE STOCKS. 


(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 

























DIVIDENDS | Bad | aoxra 
COMPANIES CAPITAL | Approx. When price | Price 
Anni. Div. Payable per ct. | | 
iter OR ew TOG 00c cccccsccvcssevscvescstes $500,000 10 ? 160 200 
Commonwealth. pesrvadteeicedeteccesrnecenenen 500,000 10 J J 26 , 
Continental - ee eeececereeese sescceeeee 2,000,000 50 J&aJ 1000 | 1 25 
Empire City 200,000 8 Jad 190 ae 
Fidelity- Phenix. : 2,500,000 10 J&a&J | 310 325 
German Alliance... senes SEI CER PISS 5 400,000 15 JaJ | 300 320 
German-American........-.-.. sseeees 2,000,000 30 J&J | 500 525 
Germania ($50) Fire .............--.---+-.-. 1,000,000 20 J&aJ | 300) 310 
Glens Falls ($10)... 200,000 30 Jad | 2 | oe 
Globe & Rutgers 400,000 40 475 | 500 
Hanover ($50). 1,000,000 16 | 3 ee oe 
Home Fire ere 3,000,000 35 JaJ | 700 715 
200,000 10 J&JI 165 175 
1,000,000 20 Jad |} 280 | 305 
350,000 10 A&O 150 | 165 
Staten eee eee we eeereeenes 200,000 14 J&J jor 
Peter Cooper ($20) «-.....-2..... see ceeseees 150,000 6 } Jad | 1056 
Btuyvesant --..2-.-ccccccscccccccccccccccccses 400,000 10 | Jad 1 ats 
United States ($25 250,000 Vv V 90 | 100 
Westchester ($10)... aeeccesecescccseescoces 300,000 40 F&a 490 510 
Williamsburg City ($50) .-......0002 22 2505000 20 | J&d 370 | 305 
LIFE 
TES A EO EERE SRR A PE 2,000,000 15 | Q 650 660 
Connecticut Genera... bain sin altel Fait 300,000 2 Jad 250 ine 
Equitable pine: ;cblonamen 100,000 7 A 300 nei 
I nn.nerd dadoaveriiectonnssddia nites 200,000 12 J&J 210 225 
et a0cspenievnvereisdeekdeceaca 500,000 10 Jad 150 o0ne 
nt as cunodlenand otecnwndeundakedd 125,000 12 M&N 275 <ita 
Manhattan Life....... ), 26 O&F 400 4 
Metropoli 000 7 M&N 155 175 
Prudential ($50)..... 000 10 450 
ravellers Hartford 20 900 
United States Life..... 7 } J&J 90 | 105 
V-No Information Q- Quastesty A-Annually 








until the establishment of maximum 
specific rates is placed in the hands 
of impartial State authority with prac- 
tical method of deviating therefrom, or 
by a repeal of the entire law. We are 
prepared to substantiate our statements, 
and to give logical and convincing rea- 
song for our opinions and conclusions.” 





CYCLONE LINES UNPROFITABLE. 





Recent Tornado Convinces Companies 
That Southern Business Can’t 
Be Made to Pay. 





Heavy storms accompanied by cy- 
clones are due to occur in the Soutuern 
tier of States adjacent to the Atlantic 
coast every two or three years. This 
has come to be accepted as a certainty 
among the companies and the result- 
ing tornado losses are such that no 
premium that the assured could afford 
to pay would cover the hazard. 

As a matter of fact, few of the more 
conservative companies were caught in 
the big storm of August 27 which 
swept over Charleston and Savannah. 
Most of the Southern business is con- 
fined to the interior points about 100 
miles distant from the Atlantic and 
Gulf coasts. The losses in the recent 
storm while heavy were only partially 
covered by insurance. 





John T. McCurdy Very Iil. 





John T. McCurdy, one of the old 
time special agents of the Continental 
and later a member of the firm of Post 
& McCurdy, is reported as very seri- 
ously ill at his home in Youngstown, O. 








BRITISH AMERICA 
ASSURANCE 60. 


INCORPORATED 1833 
Head Office: Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1911 
IE i sicerninaah cee nade dicnraaite $1,596,003.08 
6388.891.43 
HON. GEO. A. COX, President 
W. BR. BROCK, Vice-President 
W. B. MEIKLE, Gen. Manager 








The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs f. 
Municipal and Private Plants. Be 


OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
178 Devonshire Street, Boston, M: 


624 Monadnock Building,  Chiesen pi 
1309 Traction Building. ocloaizo 7 
731 Wabash Building Pittsburg, Pa. 


ae Dwight Building” Kansas City. Mo. 
Utica Fire Alarms TelegraphGeue” Wash. 
The Northern Electric & Mf, Yiion, “i 
General Fire Appliances Co., optreal. Can. 
Colonial Tradl Oe Ure. oh Africa 

Zone, Panama 


anal 
F. P .Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 














WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - $200,000.00 
NET SURPLUS - $134,000.00 


H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 


Tennessee, Kentucky, Pennsylvania, Illinois, 
Alabama, Louisiana and Colorado 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTING 


Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 
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HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 
Excess Lines handled anywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 














H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. 4. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City weil Vicinity 
Have desirable opening for 
another strong company. 








Established 1864 


EK. Ss. 


66 BROADWAY : 





BAILEY 


—DEALER iIN—— 


Fire Insurance Stocks ‘A Specialty” 


Telephone 2817 Rector 


NEW YORK 





















Eee 








September 21, 1911. 


THE EASTERN UNDERWRITER 15 











“SECURED DBBT” DECISIONS 


STATE DEFINES NEW TAX LAwW. 








Manager Eaton Secures Ruling for For- 
eign Companies—N. Y. Board 
Gets Opinion. 





Recently the Corporation Counsel of 
New York made a ruling on the “Se- 
cured Debt” law showing its application 
to domestic companies, and Manager 
Henry W. Eaton, of the Liverpool & 
London & Globe, has asked for a similar 
ruling which shall apply to the foreign 
companies. Manager Eaton requested 
to be advised on the following points: 

(a) Whether the debts of foreign com- 
panies could ever be deducted from the 
value of the securities now designated 
as “secured debts,” (b) whether the tax 
department in assessing a foreign com- 
pany intended to follow or abandon the 
method claimed to be authorized by Sec- 
tion 27 of the insurance law, and (c) in 
the event that the question (a) be an- 
swered in the negative and question (b) 
to the effect that the method expressed 
in Section 27 would be followed, wheth- 
er the secured debts of the foreign com- 
panies were to be dealt with in the 
manner similar to that of the “secured 
debts” of domestic companies, which 
was recently pointed out in an opinion 
of the Corporation Counsel. 

The reply of President Lawrence 
Purdy, of the Department of Taxes and 
Assessments, was as follows: 

Borough of Manhattan, 
Hall of Records, 
September 15, 1911. 

Henry W. Eaton, Esq., the Liverpool & 
London & Globe Insurance Company, 
Ltd., 45 William Street, New York: 
Dear Sir:I have received your letter 

of the 13th. It will be more convenient 

to answer your letter in my own way 
rather than to take up the question yon 
have asked seriatim. 

Under the provisions of Sections 34 
and 27 of the insurance law your Com- 
pany will be assessed in respect of all 
the personal property it owns in the 
United States as enumerated in Section 
27 as forming the capital of the cor- 
poration. From such aggregate will be 
deducted such securities as are exempt 
from taxation under .the laws of New 
York. From the remainder there should 
be set aside the amount of all secured 
debts unregistered. From the remainder 
obtained after deducting the unregister- 
ed secured debts should be deducted the 
indebtedness of the corporation on ac- 
count of the business it transacts in the 
United States. From the unregistered 
secured debts there will be deducted 
the amount of unearned premiums on 
all policies on which premiums have 
been paid on property within the United 
States. If there is an excess of such 
unearned premiums over such unregis- 
tered secured debts, such excess will 
then be deducted from the balance of 
assets, if any. If after such deduction 
there remains any balance of assets, 
such balance would be assessed. If 
there is an excess of secured debts un- 
registered over the aggregate of such 
unearned premiums, such unregistered 
secured debts will be assessed without 
deducting any of the debts of the cor- 
poration. Very truly yours, 

(Signed) Lawson Purdy, President. 
The New York Board of Fire Under- 

writers has secured from its counsel, 

Frederick T. Case, an opinion of the 

operation of the law, addressed to the 

chairman of the Committee on Laws an: 

Legislation. It reads as follows: 

M. O. Brown, Esq., Chairman Committee 
on Laws and Legislation, 100 William 
Street, New York: 

Dear Sir:In accordance with the re- 
quest of the Committee on Laws and 
Legislation, I made inquiry at the tax 
department as to how they intend to 
treat the matter of the “secured debt” 
tax with relation to the fire insurance 
company’s reserve exemption. I am in- 
formed that the tax department will fol- 


low the opinion of the Corporatiou Coun- 
sel, which was published in The Journal 
of Commerce on September 7, 1911, and 
in accordance therewith you will be per- 
mitted to offset your reinsurance reserve 
exemption against your taxable “secur- 
ed debts” to the same extent as against 
any other taxable property. 

According to the Corporation Coun- 
sel’s opinion, statement for assessinent 
should be about as follows: 

Total assets as of Oct. 1........ By 
Deduct exempt property (i. e., U. 

S. bonds, N. Y. State and munic- 

ipal bonds, stocks, exempt N. Y. 

errs ee $ 


I elaine ainee ahr aed ie wk $ 
From this balance deduct “secured 
debts,” as described by law 
(Chap. 802, Laws 1911)....... z 


PD 0056-45 04 coueneee $ 
From remainder deduct unpaid 
losses and other indebtedness, 
not including unearned premium 
ED. hnivtow.c osionrive «ce oes $ 


Add taxable “secured debts”... .$ 


Against the result take the un- 
earned premium exemption. ..$ 





The blank form prepared by the tax 
department for tax statements will prob- 
ably not follow precisely the above or- 
der and arrangement, but it will be sub- 
stantially similar and will reach the 
same result. It is understood from the 
tax department that this year they in- 
tend to make a preliminary assessment 
against each of the fire insurance com- 
panies, notice of which assessments 
will no doubt be sent to the companies 
in due course. Very truly yours, 
(Signed) Frederick T. Case. 


ENTERED IN PENNA. 





Whilden & Hancock to Represent 
Western Empire of Spokane in 
Eastern Field. 


An examination of the Western Em- | 


vire Insurance Company of Spokane, 
Wash., by the Washington Insurance 
Department shows it possessed of assets 
on June ist of over $400,000. Its paid 
in capital was $211,150 and net surplus 
$43,550. 

The Company has newly been licens- 
ed in Pennsylvania, and has an applica- 
tion pending for entry into New Jersey. 

Whilden & Hancock of New York 
city are its Eastern general agents. 





Fire Prevention in Oklahoma. 





Having for its purpose the reduction 
of the State’s fire waste, the Oklahoma 
Fire Prev2ntion Association was form- 
ed at Oklahoma City some days ago, 
the following named officers being 
chosen: 

President, G. H. Fuller; vice-presi- 
dent, P. H. Braniff; secretary-treasurer, 
Henry Ludlow; executive committee, 
J. C. Jamison, B. H. Painter, and E. C. 
Harding. 

Active membership in the organiza- 
tion will be restricted to fire insur- 
ance me who plan to study the fire 
problem .a all its aspects, and advocate 
measures that will reduce the annual 
drain from this source to a minimum. 





Wants $11,995,542 to Run New York 
Fire Department. 





To run the fire department of New 
York city for 1912, Fire Commissioner 
Johnson has asked for $11,995,542, an 


increase of $3,808,002 over that had this | 


year. 

The additional funds will be used in 
part to build new firehouses, pay in- 
creased salaries and establish three fire 
alarm stations. The increase too covers 





j 
| 
| 


the operation of the Hoey Fire Preven- | 


tion act, which will cost not less than 
$750,000 the first year. 





| Surplus Lines 
Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. : 


We invite your patronage and promise careful attention to your 
interest. , 


MARSH & McLENNAN 


New York Office. 54 William St. Chicago Office, 159 La Salle St 








Calumet Insurance Company 
CHICAGO 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 


for New Jersey Incorporated 1868 Assets Over $18,000,000 
Third oldest American Company writing Acciden* and Health Insurance. 
Assets over $18,000,0l0. Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. Physicians, Surgeons, Undertakers 
and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 














SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. 8S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


FIRE ASSOCIATION  paradevrnia 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $8,781,315.14 


E. C. IRWIN, President T. H, CONDERMAN, Vice-President 
M. G. SeRRIGUES. Sec. and Treas. 

















R. N. KELI Jr.. Asst. Sec. and Treas 1817 


WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSUPANCE GO., of Onle 


‘(00 WILLIAM STREET - - - - New York 
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ADOPT REORGANIZATION PLAN 


FOR NEW YORK STATE ASSN. 








Quarterly Instead of Monthly Meetings 
to be Held—Method of Rate 
Making. 





Syracuse, N. Y., Sept. 19.—By a sub- 
stantial majority members of the Un- 
derwriters Association of New York 
State, at the regular monthly meeting 
held here to-day, voted to adopt the 
recommendation of the joint commit- 
tee for the reorganization of the or- 
ganization in accord with managerial 
sentiment. 

Briefly the basis of change is as here 
outlined: Membership will continue 
to be individual as now. Powers of 
the president, secretary-treasurer, as- 
sistant secretary and the executive 
committee, to be unchanged. Instead 
of monthly gatherings as now, future 
meetings will be held quarterly, ses- 
sions being held successively on the 
second Tuesday of each January, April, 
July and October. 

Election of officers for the fiscal year 
which begins in January, will be held 
at the preceding October meeting. 

Sprinklered rates and the laying out 
of equipment shall be made by the sec- 
retary, based upon surveys and reports 
of the engineers, the same to be sub- 
ject to review by the executive com- 
mittee. 

Electrical rates will be made as 
sprinkler rates, save that tariffs pro- 
mulgated by the Central Rating Bu- 
reau shall be published in accord with 
the agreement with that body. Upon 
all classes of risks other than the two 


above noted, the tariffs will be prepar-. 


ed by the secretary. 

These committees are provided for: 
On Schedules and Conferences; Cqn- 
stitution and By-Laws; Rules and 
Forms and District Committees. 

The various duties to be performed 
by the committees are sufficiently indi- 
cated by their respective titles. 

No tnember of the executive commit- 
tee of the Association may assume 
placement upon any of the standing or 
district committees. 

The Association likewise approved, 
though not without opposition, a new 
flour mill schedule. 





MONTANA FOLLOWS OHIO’S LEAD. 
Extension of Idea of Fighting Fire 
Waste Through School 
Children. 


A recent law in Montana, known as 
the Holter law, requires that every 
school in the State, both public and pri- 
vate, shall devote at least fifteen min- 
utes each week to instruction in fire 
prevention and the dangers of fire. The 
State has provided a text book for this 
purpose, which is the same as is used 
in Ohio. 

There are two books, one for the pri 
mary grades and another for the gram- 
mar, although both cover about the 
same ground, except that the latter is 
more elaborate. They are called “‘Dan- 
ger and Chemistry of Fire.” 

The first lesson in the primary book 
is on “Carelessness with Matches.” It 
starts in by saying ¢hat many children 
and thousands of buildings are burned 
each year by the careless use of match- 
es. Different kinds of matches are then 
described, the match of our grand 
fathers, which was nothing more than 
a pine block one inch square, one end 
of which was “splintered” and dipped 
nto a mixture largely of sulphur. Both 
their danger and their “bad smell” are 
dwelt upon 

A description of the composition of 
the match and the process of ignition 
zives some uncommon information and 
lesson as the fol 


dd nterest to the 





lowing from the first lesson on “The 
Head of the Match.” 

“The head of the match is made of 
phosphorous, chlorate of potash, rosin, 
whiting and powdered flint, held to- 
gether by glue. The rubbing of the flint 
makes enough heat to fire the phos- 
phorus; the chlorate lets go of the oxy- 
gen in it with an explosion and a great 
heat. This heat fires the rosin, and 
then the paraffin in which the match 
stick was soaked takes fire and the 
stick itself begins to burn.” 

The lessons become more general as 
they proceed and they cover the prin- 
cipal fire dangers and the common 
methods of extinction. There are chap- 
ters on coal oil and kerosene oil, stoves 
for cooking and heating, open fire- 
places and grates, fires from chimneys, 
fighting a fire, stovepipes and smoke, 
“What is a Spark”? the ash heap and 
coal pile, gas lights, dangers from 
grease and oil, gasolene, etc. 

Space is given too for instruction on 
fires of different kinds, as church fires. 
fighting fire in the home “What to do.” 
Construction is touched on also in “The 
District School,” “Garrets, Bedrooms 
and Closets,” “Barns and Stables.” The 
text books also contain a “Fire Song” 
to be sung to the tune of Marching to 
Georgia. 


JAMES S. GADSDEN DEAD. 
Long General Agent at Chicago for 
Aetna’s Marine Department—An 
Able Adjuster. 








James S. Gadsden, for nearly half 
a century connected with the western 
department of the Aetna Fire, died last 
week as the result of a fall. Mr. 
yadsden had been an attorney before 
the war but in 1864 he went with the 
Aetna’s western office then in Cincin- 
nati. 

A few years after coming with the 
Company he was made Illinois State 
agent and in 1871 he became general 
adjuster at Chicago. He was general, 
manager of the Chicago branch from 
1885 till 1891 when he became also 
general agent for the inland marine 
department. 

Mr. Gadsden was regarded as one of 
the best adjusters in the business, his 
legal knowledge being very valuable | 
in this connection. 


Clearing Up Boston’s Fire Trap. 





Upon the ground that their continued 
present existence constitutes a menace 
to life and adjoining property the pub- 
lic authorities of Boston, will insist 
hereafter that all dilapidated buildings 
in the city be either promptly repaired 
or demolished. There are many struc- 
tures of this character about the city, 
and their improvement or complete de- 
struction would materially benefit the 
fire hazard of the community. 





Charter Granted Savannah Fire. 





The Savannah Fire Insurance Com- 
pany of Savannah, Ga., was granted a} 
charter last week with a capital stock | 
of $100,000. Following is the list of in- | 
corporators: Miller B. Lane, William | 
fr. Train, Gordon lL. Groover, Albert 
Wylly, Robert S. Cope, Henry L. Rich- | 
mond, Horace P. Smart and John H 
Hunter, all of Savannah. 





A Distinguished Visitor. 





Robert Chapman, general manager | 
of the Caledonian Fire of Edinburgh, is 
visiting United States Manager Post, 
and together with that gentleman will 
visit the central points of this country, 
going as far west as the Pacific Coast. 





“P, B.” “Comes Back.” 


P. B. Armstrong, who has been out 
of the insurance lime-light for some | 
time, now appears as the promoter of 
the M narch Building and Loan Asso 
ciation of Gary, Ind. The concern ha 
a Joan and savings bank department | 
md j capitalized at $2,000,000, 


CASUALTY AND 








ENTERS LIABILITY FIBLD 


DEPARTURE BY THE PREFERRED. 








Progressive Company Appoints Frank- 
lin J. Moore as Manager of 
New Branch. 





One of the most surprising of the 
many unexpected happenings that have 
taken place in the realm of casualty 
underwriting recently, is the entry of 
the Preferred Accident Insurance Com- 
pany, of New York, into the field of gen- 
eral liability and burglary insurance. 

Franklin J. Moore, recently and for 
several years United States manager of 
the General Accident F. & L. Assurance 
Corporation of Scotland, has charge of 
the new department with the title of 
“manager.” He has selected as his chief 
assistants H. H. Vaux and C. EB. Ward, 
both of whom were formerly identified 
with the General Accident. 

H. A. Talbot, who was attorney for 
the liability department of the General 
Accident under Mr. Moore’s administra- 
tion, has become associated with the 
Preferred Accident as chief counsel for 
its casualty branch. 

Prominent among the agency appoint- 
ments already made for the casualty 
department of the Preferred Accident 
by Mr. Moore are the following: Sewal 
and Alden, managers for Greater New 
York; H. F. Brainard, Buffalo; W. H. 
Morden, Niagara Falls; F. G. Hunting- 
ton, Cincinnati; O. B. Hunnewell, Colum- 
bus; F. J. Neale, Cleveland, and C. E. 
Marvin, Buffalo. 

Preferred Accident. 

Success in generous measure has been 

the portion of the Preferred Accident 


SURETY HAPPENINGS 





since the Company was launched. Its 
president and founder, Kimball C. At. 
wood, works quietly but very effectively, 
and he has an able coadjutor in Secre- 
tary W. C. Potter, who keeps everlast- 
ingly at it, in season and out, with the 
result that the Preferred long since be- 
came one of the leaders in its particular 
branch of underwriting. 

At the beginning of the present year 
it reported total assets of $2,124,158, a 
reinsurance reserve of $907,415 and a 
net surplus of $866,743. Its premium in- 
come in 1910 was $1,347,355, while its 
payments for losses was $673,068. Sev- 
eral months ago the capital of the Com- 
pany was increased from $350,000 to 
$700,000, and its charter amended to 
permit the writing of various lines of 
casualty insurance, in addition to per- 
sonal accident and health, to which lat- 
ter it had previously restricted itself. 

At the time it was understood that 
suretyship and fidelity insurance were 
the branches that would be taken wp, 
hence the surprise of the fraternity 
when it became known that the liability 
arena would be gone into. In this de- 
partment the Preferred will write em- 
ployers’ liability, public liability, general 
liability, automobile liability, collision 
and property damage and burglary in- 
surance. Later plate glass insurance 
will be taken up. 

F. J. Moore. 

Franklin J. Moore, who is responsible 
for the management of the Preferred’s 
newly created department, needs no in- 
troduction to casualty underwriters, 
having for years been a prominent fizg- 
ure in the business. His successive 
managerial association with the Mercan- 
tile Mutual Accident, of New York: New 
England Mutual Accident, of Boston, 





THE YORKSHIR 


INSURANCE CoO., Ltd. 
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and of the General Accident of Scotland 
are matters of insurance history. Per- 
sonally he is popular with his official 
associates, and at a meeting of Board 
of Casualty and Surety Underwriters, of 
which he is president, John T. Stone, 
president of the Maryland Casualty 
Company, paid an eloquent tribute to his 
ability. 





A STRONG COMMITTEE. 
Underwriters Who Will Co-operate With 
Insurance Commissioners in Secur- 
ing Reforms in Industrial Field. 








President H. G. B. Alexander, of the 
Continental Casualty, has announced his 
associates on the committee which will 
co-operate with the special committee 
of the insurance commissioners to se- 
cure the recommended reforms in indus- 
trial accident and health lines. Presi- 
dent Louis H. Fibel, of the Great East- 
ern Casualty of New York, and J. S. 
Heaton, one of the directors of the 
Standard Accident of Detroit and the 
active manager at present of that com- 
pany, are the other members. 

The committee is an unusually able 
one, Mr. Fibel being one of the founders 
of the Detroit Conference and one of its 
conservative and forceful leaders for 
many years past, serving several terms 
as president. Mr. Heaton, while less 
prominent in company circles, is fully 
recognized as a strong factor in the 
business in the Middle West, although 
his position has never brought him into 
prominence. With Mr. Alexander’s well- 
known influence and ability, the trium- 
virate will: be ably led in its progress 
toward conditions of unquestioned satis- 
faction with the commissioners and pol- 
icyholders. 

It is probable that this committee will 
meet with the commissioners’ commit- 
tee, of which C. A. Palmer is chairman, 
at Detroit next week. At the same time 
and place it is planned to hold a meet- 
ing of the executive committee of the 
Detroit Conference. the members of 
which will be in close touch with the 
proceedings and will afford material as- 
sistance, 


REINSURED IN GREAT EASTERN. 


New York Company Takes Over Busi- 
ness of the Home Accident of 
Fordyce, Ark. 

By the terms of a newly concluded ar- 
rangement the Great Eastern Casualty 
Company, of New York city, reinsures 
the entire business of the Home Acci- 
dent Insurance Company, of Fordyce, 
Arkansas. 

Liability for the risks will be assumed 
by the Great Eastern Casualty through 
ihe attachment of riders to the policies 
of the retiring organization. 

The Home Accident wrote industrial 
health and accident insurance through- 
out Arkansas and Louisiana and had 
some sixty agents in the two States. 

These men and their clients are to 
be congratulated upon having the con- 
tracts of the Arkansas company assum- 
ed by such a sterling institution as the 
Great Eastern Casualty. 


SEWALL AND ALDEN. 








Prominent Agency Firm to Represent 
Casualty Branch of Preferred Acci- 
dent in Greater New York. 





To assume the management in Great- 
er New York of the newly created cas- 
ualty branch of the Preferred Accident 
Insurance Company, Sewall & Alden 
resigned their connection with the Gen- 
eral Accident Fire & Life. of Scotland. 

The firm has been in existence for a 
number of years, is thoroughly well or- 
sanized and capably managed, and has 
built up a large following among the 
brokers 

As their office organization remains 
‘ntact their clients may count upon re 
ceiving the same high-grade service to 
which they have become accustomed. 





AUTOS NUMBER HALF-MILLION 


i 





DISTRIBUTION BY STATES. 





Estimate of Number and Value of Cars” 
Shows Possibilities in Automo- 
bile Insurance. 





It is a common practice in many lines 
of business to make an occasional test 
to see if the concern. is getting its share 
or a sufficient amount of the business 
available. This is usually done by mak- 
ing a careful estimate of the possible 
business, dividing the territory covered 
by the concern into sections small 
enough to make the estimate rea- 
sonably exact. An automobile com- 
pany has made an estimate of the num- 
ber and invested value of the automo- 
biles in the entire country, which in- 
cidentally gives a good idea of the 
amount of possible automobile insur- 
ance of all kinds in the different States. 

The total number of cars estimated to 
be in use in the United States is 538,- 
696. These are said to have an average 
value of $1,200, which would make the 
invested capital in automobiles approxi- 
mately $650,000,000. The general ten- 
dency is toward a reduction in the aver- 
age value of the cars, but a considerable 
increase in their number, so that the 
totals are climbing each year. 


Following is a list giving the distribu- 
tion of the cars in the different States: 
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Kansas City Casualty Co. 





An additional $50,000 will be made to 
the capital of the Kansas City Casualty 
Company of Kansas City, Mo., thus 
bringing that item up to $250,000. The 
net surplus of the Company is now 
$123,000, 

Lioyd’s Prohibited from Writing Acci- 
dent Business. 


A ruling from Superintendent of In 
surance Potter of MIilinois, forbids 
Lloyd's concerns from writing personal 
accident insurance in his State, 





ANNOUNCEMENT 





WE HAVE 


of New York. 


Liability, General 
Collision 


Accident and Health. 


and Property 


PHONE 6230 JOHN 


WE BEG TO ANNOUNCE THAT 


as New York Managers of the General Accident Fire and 
Life Assurance Corporation, Ltd., of Perth, Scotland, 
and that we have been appointed Managers for Greater 
New York of the Casualty 
FERRED ACCIDENT INSURANCE COMPANY 


Our lines will include Employers Liability, Public 
Liability, 


Damage, 


Our offices will continue as heretofore. 


SEWALL & ALDEN 
No. 1 LIBERTY STREET 


RESIGNED 


Departments of the PRE- 


Automobile Liability, 


Burglary, Personal 


NEW YORK 











DEPARTURE BY MASS. BONDING. 





Will Enter Liability Field October 1— 
F. J. Murphy to Help Organize 
Department. 





Having placed the surety, fidelity and 
the burglary insurance department of 
the Massachusetts Bonding and Insur- 
ance Company, of Boston, upon a satis- 


factory working basis, T. J. Falvey, pres- 


ident of the Company, cast about for an 
additional field of activity, and decided 
to take up liability business. 

To aid him in the departure he has 
secured the services of Fred J. Murphy, 
now assistant manager of the New Eng- 
land liability department of the Aetna 
Life, and a young man of high profes- 
sional and personal attainments. 

It is expected that the Massachusetts 
Bonding will be actively competing in 
the liability arena soon after October 1. 





GENERAL ACCIDENT. 
J. A. Kelly and Company to Represent 
Company in New York 
State. 





John A. Kelly & Company, of this city, 
are now New York State managers for 
the General Accident F. & L. Assurance 
Corporation, of Scotland, in certain 
lines. Duer and Gillespie will continue 
to represent the public employes and 
general liability branches of the Com- 
pany for the Metropolitan District. 


FORMED IN OHIO. 





National Liability Company of Cincin- 
nati Incorporated With Capital 
of $100,000. 

The National Liability Company of 
Cincinnati was incorporated with $100,- 
000 capital under the laws of Ohio at 
Columbus, Friday The incorporators 
are. R. FE. Morrison, Walter C. Rena 
ker, Milton C. Longhead, R. A. Black 
and Thomas A. Kilduff Evidently 
“National” is a popular name in the in 


surance business in Cincinnati, as it 
already has National Fire and National 
Life Insurance companies. Evidently, 
also, the incorporators of the new com- 
pany have no fear that the operation 
of the Green employers’ liability law 
will kill the liability insurance business 
in Ohio. 


REGARDING FORGERY. 





Bank Losses On This Account Will! Not 
be Recognized Unless Claim be 
Made Promptly. 





Columvus agents of surety companies 
licensed in Ohio, insuring banks 
against losses by forgery, have been 
notified of a change in the rules, under 
which a stipulation is included that no 
loss from forgery will be made good to 
a bank unless the account against 
which the check is drawn has been 
with the bank not less than 15 days 
The change has been made because of 
a large number of recent losses by for 
geries of certified checks which were 
deposited, certificates issued by the 
bank, and then these sold, certified 
checks which were deposited, certifi 
cates issued by the bank, and then 
these sold, certified checks on which 
they were issued afterward proving to 
have been forged 


Stone Heads Bankers Surety Co. 





John T. Stone, president of the Mary- 
land Casualty Company of Baltimore, is 
likewise president of the Bankers Sure- 
ty Company of Cleveland. The Mary 
land corporation, it will be recalled, re 
cently purchased control of the Ohio in 
stitution 

A recent change in the official staff 
of the Aetna Life. of Hartford, was the 
elevation of J. Schofield Rowe from the 


secretaryship to a vice presidency Mr 
Rowe has been in the Company’: el 
vice ever since it began writing liabil 
ity insurance and has had immediat« 


charge of that department 
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SPECIAL FORM! OF POLICY 


REGARDED. 





NOT FAVORABLY 





Underwriters Object to Restricted Use 
of Contract Prepared for American 
Bankers Association. 

Further consideration of the special 
form of bank burglary policy prepared 
by underwriters acting in conjunction 
with a committee of the American 
Bankers Asociation was had at a meet- 
ing of the insurance men in New York 

city on Friday. 

While perfectly willing to write the 
new form the underwriters object to 
its copyright by the American Bankers 
Association, arguing that as they have 
a prominent part in its preparation 
they should be privjleged to issue it 
to whomsoever they please, whether 
the banks be members of the National 


Association or not. Failure of the 
American Bankers Association to re- 
cede from its present position, will 


simply mean that the insurance com- 
panies will have to print two sets of 
policies, for a surety they will not 
grant to the non-association banks a 
form of contract less liberal than that 
sold to the association institutions. 

The annual convention of the Amer- 
ican Bankers Association is scheduled 
to take place in New Orleans the latter 
part of November, at which time the 
free use of the copyrighted form of 
policy will come up. Pending decision 
in the matter the underwriters will 
suspend judgment as to their further 
action. 

As Bankers View. 

In notifying members of the Amer- 
ican Bankers Association of the new 
policy the official organ of the body 
says: 

“We are pleased to announce that 
in the interest of our members there 
has been prepared and copyrighted in 
the name of the Association, a standard 
form of bank burglary and robbery 
policy, which, when umiversally written 
for members of the Asociation, will re- 
sult in the great benefit of a uniform 
policy with more satisfactory provisions 
and better safeguards than in any of 
the bank burglary policies heretofore 
issued. The policy, of course, will not 
be written by the Association itself, but 
by the various burglary insurance com- 
panies to whom license will be issued 
by the Association, and it is gratifying 
to state that all provisions of this 
standard form are satisfactory and 
have been agreed to by substantially 
ai the companies writing burglary in- 
surance and that they welcome the 
adoption of a uniform policy as of 


mutual benefit to both insurer and 
assured. 

“A copy of the policy is set forth 
below and it will be preceded by a 
brief statement of the various steps 
which culminated in its completion, 
and of the benefits which will accrue 


therefrom. 
History of Policy. 

“The idea of a _ standard 
Association policy was first 
three years ago, when in the initia! 
number of the Journal of the Associa- 
tion (July, 1908, p. 29), the facts were 
published of a loss caused by ‘night 
hold-up’ of a bank in Kentucky, not 
covered by any of the existing policies; 
followed by an article the following 
month (August, 1908, p. 57) in which 
General Counsel of the Association, 
after stating as the result of his ex- 
amination of a number of bank burg- 
lary policies that they ald not adequate- 
ly protect the banks of the country, 
made the following suggestion: 

“Tt would seem to follow that the 
Ameri an Bankers Association should 
take this matter up and, probably by 
a special commictee, design and procure 
the adoption of a standard form of 
bank burglary policy which would 
adequately cover all kinds of loss suf- 


uniform 
conceived 


fered at the hands of burglars. The 
banks of the country are paying for 
this insurance and they certainly should 





have some say as to the form of the 
contract and not leave the matter en- 
tirely to the insurance companies to 
provide such forms as best suit their 
own interests. A few years ago, a 
Committee on Fidelity Insurance of 
the Association caused to be preparea 
and adopted a standard form of fidelity 
bond, It is certainly to the interest of 
the bankers that a similar committee 
should investigate the subject and pro- 
vide a standard form of burglary in- 
surance which will cover losses by 
night marauders, not only by the use 
of tools and explosive, but by any other 
method.’ 

“At the convention of the Association 
held in Chicago in September, 1909, a 
resolution was adopted (Proceedings 
1909, pp. 348-6) for the creation of a 
committee on Fidelity Bonds and 
Burglary Insurance. This committee 
consists of: 

“John L. Hamilton, chairman, Hoopes- 
ton, Ill.; George L. Ramsey, Helena, 
Mont.; F. H. Fries, Winston-Salem, 
N. C.; Caldwell Hardy, Norfolk, Va.; 
W. P. Manley, Sioux City, Iowa; C. 
Q. Chandler, Wichita, Kan.; C. E. 
Batcheller, Fingal, N. D. 

“Among other subjects taken up by 
this Committee was the matter of the 
preparation of a standard form of bank 
burglary policy. Upon request of the 
Committee, General Counsel of the 
Association prepared and on July 29, 
1910, submitted to the Committee a 
first tentative draft of bank burglary 
and robbery policy form of the Amer- 
ican Bankers Association. In preparing 
the draft, all the policies of the differ- 
ent companies were examined, cue best 
features of each taken, other features 
excluded, and a number of original 
ideas contributed, both in form and 
phraseology, all designed to increase 
the banks’ protection. This draft was 
considered by the Committee at a meet- 
ing held at the time of the Los-Angeles 
convention in October, 1910, copies 
were thereafter mailed to the different 
companies for their criticism and the 
draft was made the subject of con- 
siderable correspondence. It was fur- 
ther considered by the Committee at 
the time of the spring meeting of the 
Executive Council at Nashville in May, 
1911, and in June, 1911, the Committee 
held a three days’ session at the As- 
sociation offices in New York, which 
was attended by representatives of 
subtantially all the companies writing 
burglary insurance, when the draft was 


taken up, section by section, and its 
provisions finally agreed upon. The 
form as finally completed was pub- 


lished and copyrighted in July of the 
present year. 

“Much interest has been shown by 
bankers all over the country in the 
new form of policy and numerous in- 
quiries concerning same and request- 
ing copies have been received, both at 
the general offices of the .sssociation 
and by Chairman Hamilton, who has 
been called upon to supply a large 
number in answer to demands. 

Benefits of Policy. 

“The creat benefit which will be 
derived from the universal use by the 
members of the Asociation of @ single 
standard form of policy, is uniformity. 
With a score of. policies differing in 
many of their provisions that, in case 
of dispute, might call for legal inter- 
pretation, a judicial decision upon the 
meaning of a particular clause in any 
given policy would be of little use as 
a precedent in determining the rights 
of the assured under another policy 
which contained a provision covering 
the same subject, but couched in dif- 
ferent phraseology. So long as such 
a condition exists, doubt and uncertain- 
ty are perpetuated. But where for the 
many, there is substituted a _ single 
standard form, any disputed question 


as to its meaning and the rights of 
parties thereunder is more quickly 
settled and disposed of; and should 


experience show amendments to be 
necessary, these can more readily be 
made in one than in a number of poli- 
The companies realize the ad- 
vantages of a uniform standard bank 


cies. 








burglary policy—the promulgation of 
which is more feasible by an independ- 
ent organization such as the American 
Bankers Association than by the com- 
panies, for as between themselves they 
may hold different views—and they 
have co-operated most heartily in the 
preparation by the Association of its 
standard form, particular companies 
yielding on special points for the gen- 
eral good. 
Special Advantages. 

“Aside from uniformity, some of the 
special advantages of the American 
Bankers Association standard form are 
these: 

“Covers safe burglary by chemicals 
as well as by tools or explosives. 


“Contains an amplified damage in- 
demnity clause. 
“Extends robbery (hold-up) indem- 


nity to cover officers’ enclosure where 
separate from employes; also to cover 
funds while being transferred to or 
from safe outside banking enclosures; 
also where officer or employe compelled 
to open safe. 

“Eliminates provision found in most 
rolicies that special agreemerts are 
conditions precedent to recovery. 

“Extends liability of company to 
money and securities held by assured 
in trust capacity or as collateral or 
in any capacity where liability to 
owner would result. 

“Where insurance on contents of 
inner chest, covers loss through funds 
abstracted from safe outside chest if 
entry has also been made into chest. 

“Protects assured in case of misstate- 
ments in schedule other than fraudu- 
lent. 

“In general modifies in many par- 
ticulars, beneficially to banks, the quali- 
fying agreements of existing policies.” 








KIMBALL C. ATWOOD, President 
290-292 Groadway, New York. 
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DISCUSS COMPENSATION. 
(Continued from page 10.) 


in his service may sue in the courts with 
the employer’s defenses of “fellow servant,” 
“assumption of risk” and “contributory 
negligence” abolished. No part of the pre- 
mium can be deducted from the wages of 
the workman. For the expense of carrying 
out the law the State has set aside $150,000, 
so that none of the money in the accident 
fund is used for the expenses of the com- 
mission. 


Massachusetts New Law. 


Governor Foss emphasized the neces- 
sity of securing uniformity in compensa- 
tion legislation. In explaining the new 
law, which will go into effect in Mas- 
sachusetts in July, 1912, he said: 


Our new law provides that it shall not be 
a defense for the employer that he was 
negligent or assumed the risk as a condition 
of his employment. This is a drastic change 
but I believe it absolutely necessary as a 
starting point. ‘ 

The act sets forth in detail the amount 
which injured workmen may claim. In case 
of death his dependents receive a maximum 
of $3,000. He receives the same maximum 
for total incapacitation. Claims for compen. 
sation are filed with an industrial accident 
board, and if approved become enforcible. 

Many employers hire foreign workmen for 
the reason that if they are killed their non 
resident familities cannot readily obtain com- 
pensation. Under our Supreme Court rulings 
it makes no difference where the family of 
the workmen may live. ‘ 


Governor Wilson Predicts State Insur- 
ance. 

Governor Wilson of New Jersey be- 
lieved that the high rates for liability 
insurance, including the compensation 
feature, forecasts a State system of in- 
surance. He also touched upon a Phase 
of the question which is of great con- 
cern to employers who are in competi- 
tion for business, as well as to the 
framers of the compensation laws. This 
was the relation of the employes to the 
small employer. 


It was all well enough, he said, to com- 

pel the employer to pay his employes, but 
there should be made some provision com 
pelling the small employer to guarantee his 
responsibility. 
_ If a company cannot afford to pay the 
indemnity compuny’s rates, the only working 
man who is safe is the man who has a big 
employer. We bave, therefore, not given ful! 
protection until we see to it by statute that 
all claims are paid by employers, great and 
small, 

I cannot say that all employers are inclined 
to meet us half way in this matter. There 
are lawyers in New Jersey who are giving 
very ingenious advice, and one or two firms 
ire going to soon ascertain from our Court 
vr Errors and Appeals whether or not the 
Legislature has a right to abolish their 
defenses. 





THE FIDELITY AND CASUALTY COMPANY 


92-94 Liberty and 97-108 Cedar Streets, New York City 
Ee er re Teepe rer errr Tr ee $10,160,849.69 


Capital and Surplus.............-..:+sesseee 
Losses paid to June 30, 1911 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liabilitv, and Druggists’ Liability. 


2,926,230.29 
cece pean eaunee 36,063,720.35 











MARINE, ACCIDENT 
AND PLATE GLASS 


Ss 
C. H. FRANKLIN, U.S. Mer. and Attorney 





THE FRANKFORT 
INSURANCE CoO. 


of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 
United States Department, 100 William Street, New York, N. Y. 
TRUSTEES : Brom ARD DELAFIELD, Pres. of National Park Bank 


RNST THALMANN, of Ladenburg, Thalmann & Co. 
StuyvESANT FisH, 52 Well Street, New York 


INSURANCES TRANSACTED 


LIABILITY— 
Employers General Vessel Owners 
Public Landlords Contingent 
Teams Elevator 


Druggists & Physicians Industrial Accident & Health 
AGENTS WANTED FOR UNOCCUPIED TERRITORY 


JNO. M. SMITH, Sec. U. 8. Branch 


Burglary 
Workmen’s Collective 
ladividual Accident & Health 
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SPECIAL TALKS WITH LOCAL AGENTS 





There is a very peculiar 

Wake Up situation in the liability 
New Jersey business in New Jersey. 
Local Agent! The new compensation 

law which went into ef- 
fect in July, makes it practically com- 
pulsory for the employer to pay com- 
pensation in all cases of injury to work- 
ers. Thousands of these employers, 
who have now come to realize what the 
law means to them, that each day that 
they send their workmen out, they are 
jin danger of being plunged into bank- 
ruptey, are actually crying aloud—in 
their association meetings, for instance 
—for some means of protection against 
the threatened calamity of accidents. 

In the face of this, the local agents 
in the small and medium sized towns 
are doing nothing. The big employers 
whose insurance is handled by brokers 
in New York or Newark or other large 
cities, are of course taken care of by 
these men, but the great majority of 
employers who have carried no liability 
insurance before, or very little, have 
been completely frightened by the 
widespread talk of the prohibitive rates 
for compensation insurance. 

Scores of contractors and other em- 
ployers even in cities like Newark, are 
not carrying any liability insurance 
since the Edge bill was enacted. The 
news of the big increase in liability 
rates had swept over the State like a 
prairie fire. “The rates have been in- 
creased a thousand per cent.” With 
his pretty fiction traveling over the 
State, the result was as might be ex- 
pected. Liability insurance fell off in- 
stead of increasing as might be logi- 
cally counted upon. 

The trouble has been very largely 
with the local agent for two reasons. 
First, he has not taken the trouble to 
get a good understanding of the law 
and the position of the liability insur- 
ance companies, so that he could make 
the situation clear to the employer. 
Then, also, he has fallen into the atti- 
tude of the employers themselves; he 
is sitting tight and waiting for some- 
thing to “break.” 

If the local man could but be made 
to see that this is just the time of the 
golden harvest. Now, when the con- 
tractors, and others in hazardous lines 
of business are in a mild panic over the 
danger of the compensation law, if the 
subject was presented to them in the 
proper way, they would take out com- 
pensation insurance no matter what 
the cost. The great majority of em- 
ployers in New Jersey are small peo- 
ple who could get their insurance for 
a few hundred dollars or less. What is 
this compared to the risk of one acci- 
dent during the year which might mean 
bankruptcy? 

They want the indemnity and want 

badly, but the fact that the rates 
have been raised considerably has 
seemed to them to make insurance pro- 
hibitive. They have not stopped to 
onsider what relation the increased 
rates have to the increased liability the 
nsurance companies have assumed. 

The local agent in New Jersey is 
losing a great opportunity. 


Every accident Insurance 
Newspapers solicitor reads at least 
as Sources one good newspaper, but 
of Business. perhaps few of them get 
the maximum amount of 
business returns out of newspaper pos- 
sibilities. There is a certain very suc- 
cessful accident man who makes a spe- 
cial feature of following the news- 
papers in his section. Of course, fol- 
lowing up the victims of accidents and 
their friends is the obvious method 
that all accident men have tried and a 
majority of them use, but the news- 
paper has many other possibilities. 
Life insurance men are keen after 
the newly married, and the newly en- 
gaged, because at that time the man is 
under obligation to furnish life insur- 
ance protection for his wife and he 
practically always does so. Not so fre- 
quently is it realized, that accident pro- 
tection is just as great a responsibility 


Hustlers for the Great Eastern Casualty. T- J. Mills, Ohio; Sam Wassell, Arkan- 


sas; J, S. Massie, Kentucky; F. Bullard, 
The leading twenty producers in the Massachusetts; S. J. Young, Kentucky; 





for him, The marriage notices and [ndustrial Department of the Great Bast- A- W-. Quigg, Rhode Island; H. B. 
mention of engagements are conse- ern Casualty Company, of New York Wheeler, Kentucky; C. H. Maxfield, 
quently a very profitable and valuable city, for the 30 days ended August 30, Maine. 


source of business for the accident are as here given: 


solicitor. 


Local papers in small towns are full (California; C. W. Faithful, Maryland; J. 
of little personal items of a gossipYy Ww. Rose, New York; J. W. Alger, West 





Geo. P. Dickson, Georgia; H. Schreiber, Surety Agents Convention. 





The general agents of the National 


nature that are the best kind of virginia; F. Willing, Delaware; F. R. § : <a 
“ ” 9 a , ; F. R. Surety Co. held a two days’ meeting 
leads” on prospects. When you read Connor, New York; W. P. Banford, New at the home office of the Company last 


that Mr. So-and-So is about to leave on 


knowledge. This man becomes a pre- 


t York; G. W. Lamoreux, New Jersey; G. week 
a business trip, you immediately have a go DeLettre, Georgia: Stratton a Ob. week. 


distince advantage by reason of that .on Kentucky; Leon Lemle, New York: 


The heads of departments ad- 
dressed*the agents who came from all 
parts of the Company. 





ferred prospect and unless he already 





carries plenty of accident insurance, 
you should insure him. If you read 
that Mr. Blank’s new automobile ar- 
rived yesterday, you can convince Mr. 
Blank in a few minutes that it is up to 
him to carry plenty of accident insur- 
ance if he expects to use his car. 

And so on, day after day, the local 
paper is a prolific source of tips to the 
accident insurance solicitor. Some use 
them, but few get the most they can 
out of newspapers. 

- * . 
Now that the convention 

Seasonal season is drawing to a 

Business close, the bonding man 

in Bonds. can get on the job and 

look up all the associa- 
tions in his locality that have elected 
new officers who will be required to be 
bonded. Usually the fraternal organi- 
zations are the most plentiful and cer- 
tain officers of these are always bond- 
ed. | 

But there are all kinds of organiza- 
tions which might be the source of a) 
little business for the bonding agent. 
If you don’t know the officers yourself, | 
some friend of yours who is active in | 
the organization will probably be able 
to say the word that will get you the | 
business if it isn’t tied up by your com- 
petitor who is a little more active than | 
yourself. 

The business of these bodies is small, 
but it leads usually to other things 
and it is also of a good quality and is 
very acceptable to the bonding compa- 
nies. 





SEEK UNIFORMITY IN LAWS. 





Labor Legislation Conference Desires 
Concerted Action in Promoting 
Safety Measures. 





Among other speakers of note at the 
conference of the American Association 
for Labor Legislation, held at Chicago 
on Friday and Saturday last was Joan 
Calder, manager of the Remington Type- 
writer Works at Ilion, N. Y. In part Mr. 
Calder said: 

‘We must have uniform safety laws, 
and the obligation to safeguard danger- | 
ous machinery must be placed upon the) 
employer. Law makers in the United | 
States have lacked either courage or in- 
sight in this matter. Too much has) 
been left to the discretion of a few poor- 
ly trained, poorly paid factory inspec- 
tors. We are reckless wasters of life 
and limb. Our laws should not lag be- 
hind public opinion and the practice of 
the best employers.” | 

Mr. Calder’s sentiments were endorsed 
by practically ali of the other speak- 
ers at the gathering, the emphatic belief | 
being that the present reckless disre-| 
gard of life and limb in the industrial | 
world should stop, and measures taken 
through concerted legislation by the 
States, that would insure that end. 

The Chicago meeting was presided 
over by Professor H. R. Seager, vice- 
chairman of the New York Employers’ 
Liability Commission. 

Prominent among the speakers at the 
gathering were: Hon. E. T. Davis, chief 
factory inspector of Illinois; Robert J. 
Young, safety inspector Illinois Steel 
Company; John H. Walker, president 
Illinois Mine Workers Association; 
David Van Schaak, Aetna Life Insur- 
ance, Company; Commissioner C. P. 
O’Neill, United States Bureau of Labor, 





Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 








FIDELITY anpD SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


HOME OFFICE: 15 EXCHANGE PLACE 
JERSEY CITY, N. J. 


The only Surety Company Organized under Laws of New Jersey 











Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 





Automobile Liability and Defence 
Employers’ Compensation 
Industrial Insurance 


Casualty Company 
of America 


HOME OFFICE . NEW YORK 











THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
GLASS 


Chartered 1874 
SONAL ACCIDENT PO a. a ES 
AND HEALTH 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 

















and Prof. John R. Commons, Wisconsin 
Industrial Commission. 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 
OF LONDON, ENGLAND — 


Head Office F. J. Walters 
CHICA GO 4 Resident Manager 


iteaanbenanen 55 John Street 
F. W. LAWSON New York 
Gen’l Manager = 
Elmer A. Lord & Co. 
145 Milk St., Bostor 


Resident Mgrs. 
-New England 






“*Liability, Accident, 
Health, Credit, Burglary - \s 
and Steam boiler B®tablished 1869. 
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Agents, Attention! 


You are sure to be a winner if you sell the best all-around 
insurance contracts for the policy holder issued by any company. 


For particulars and up-to-date propositions in Pennsylvania, 
Indiana and Illinois, address the Western Life Indemnity Com- 
pany, Masonic Temple, Chicago, Illinois. 

Over $100,000.00 deposited with the State of Illinois. Net 
surplus assets $154,522.23. 


General Geo. M. Moulton, President J, L. Mitchell, General Agency Manager 





LIBERAL RENEWALS DIRECT CONTRACTS 
Security Life Insurance Company of America 


W. O. JOHNSON, President 


Over $1,000,000 of surplus. Non-participating. 
Economic low rates — high values. Splendid 
policy provisions. Big opportunities for men with 
the work habit. Write 


S. W. GOSS, Assistant to President 
“THE ROOKERY,’’ CHICAGO 














TIPS TO AGENTS AND BROKERS 


Nearly a quarter of a century in successfully conducting the SURETY 
BUSINESS has made a LEADER of the 


Fidelity and Deposit Company 
of Maryland 


Place with us your ACCIDENT, HEALTH, PLATE GLASS, BURGLARY, 
AUTOMOBILE and LIABILITY BUSINESS. 
We stand for efficiency and liberality. 


HOME OFFICE: EDWIN WARFIELD 
Baltimore President 





THE SCRANTON FIRE INSURANCE COMPANY 


SCRANTON, PA. 
“NOT THE OLDEST—NOT THE LARGEST—JUST AS GOOD” 





Agency Connection Solicited Where Not Represented 














Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





$808,557 00 
$383,875 00 
Capital $300,000 00 
SURPLUS . $81,563 OO 


Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 








Southwestern Casualty 
INSURANCE COMPANY 


SAN ANTONIO, TEXAS. 


Capital and Surplus $290,000.00 


President, T. A. COLEMAN 
Vice President and General Manager, HOMER EADS 








Agents wanted everywhere in the State of Texas, for 
Accident, Plate-Glass, Burglary and Bonding Lines. 














Majestic Life Assurance Gompany 


INCORPORATE D Home Offices: INDIANAPOLIS, INDIANA 
$160,000 DEPOSITED WITH INSURANCE DEPARTMENT 


F. W. KILLEN, President GEORGE J. ROGERS, Vice President 
JOS. N. FINLEY, Second Vice President R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 


Stock Salesmen and Life Insurance Men of Ability Desired 
Address F, W. KILLEN, President INDIANAPOLIS, IND. 








The Minnesota Mutual Life Insurance Company 
Organized in 1880 ST. PAUL, MINN. 
This Company has entered upon a period of expansion and has 
exceptional opportunities for a number of good men in Minnesota, 
North Dakota, South Dakota, Nebraska, Missouri, Illinois, 

Michigan and Pennsylvania. Write. Do it now. 


E. W. RANDALL, President 











The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional Record for 31 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January 1,1911 - - $17,290,445.08 
ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
8. W. MEYERFELD, General Agent, 1328 Broadway, New York City 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FO R-— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per 5U 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 5(10; $1.00 per 100 


“TQ RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“K STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
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